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EMMET ACCEPTS 
CONCLUSIONS OF THE 
CHICAGO CONFERENCE 


Workmen's Compensation and Employ- 
er’s Liability Commissions in W. 
C. States, 17'2%. 


IN OTHER STATES 20% LIMIT. 


Commissions on Miscellaneous Busi- 
ness, 25%; In Rocky Mountain Zone 
On E. L. Business, 25%. 





To the Convention of Insurance 
Commissioners’ and Casualty and 
Surety Executives, Agents and 
Brokers, Gentlemen: 

Your special committee of fifteen 
respectfully recommend that the 
acquisition expense direction of 
Commissioner Emmet be modified 
as follows: 

In workmen's compensation 
States the acquisition expense on 
workmen’s compensation and em- 
ployers’ liability business shall be 
not more than seventeen and a 
half (17/2) per cent.; 

In other States the acquisition 
expense on employers’ liability busi- 
ness shall be not more than twenty 
(20) per cent.; 

In all States the acquisition ex- 
pense on all liability business other 
than workmen’s compensation and 
employers’ liability shall be not 
more than twenty-five (25) per 
cent.; except that on employers’ 
liability business in the Rocky 
Mountain zone, embracing the 
States of Montana, Wyoming, Colo- 
rado, New Mexico, Arizona, Utah 
and Idaho an acquisition expense 
of not more than twenty-five (25) 
per cent. may be permitted. 

We also respectfully submit to 
the careful consideration of all 
concerned, the serious and funda- 
mental objections which may well 
be urged against the fixing of ac- 
quisition expense by departmental 
rulings. 

This report is unanimously offer- 
ed, except that one member of the 
committee adheres without modi- 
fication to the report made by a 
minority of the committee of five 
company executives, and that an- 
other member desires to protest 
unqualifiedly against any depart- 
mental intervention in the fixing of 
the expenses of the companies. 














(Editorial Correspondence of the East- 
ern Underwriter.) 


Chicago, Dec. 3.—At the conference 
here this week of the Casualty Com- 
pany officials, brokers, agents and in- 
surance commissioners over the ques- 


(Continued on page 17.) 
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THE HOME 


INSURANCE COMPANY 


NEW YORK 





Fire, Lightning, Windstorm, Automobile, 


Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


kes Avoids controversies and disagreements if practicable; if not, 


pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 





Entered United States 
1866 


North British 
and Mercantile 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











UR direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings are 
available for men who have had experience in handling 


men and developing territory. Are you interested? 


Pittsburgh Life & Trust Co. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN 
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LIFE INSURANCE 
IN GREAT BRITAIN 


Only One-Fifth of Male Population 
Now Covered by Adequate In- 
surance Protection. 


OPPORTUNITY FOR DEVELOPMENT 
Small Average Policies and Savings In- 


dicate Future Expansion in 


Business. 


Insurance Co. | 


| but 
fice 


| in this 


less than 221 per I 
measuring the power of 
save by the 
premiums we 
the 


the 


tion to 
sums devoted t rance 
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insurance 
which has 
persons 
whose _ in- 


have to ito 


count of old-age 
| during 

jniade a powerful appeal 
| previously uninsured, but 
| comes were really large enough to en- 
able them to take advantage insur- 
ance. Making allowance for this fact, 
we calculate that under normal condi- 
tions an expansion of 100 per cent. in 
the income of the country in about 
years reflects an increase of nearly 150 
per cent. in ability to provide insurance 
| premiums. 

“The contribution which life insur- 
}ance premiums now makes to the sum 
javailable each year for capital pur 
poses is a very large one. The annual 
jaddition to the funds of our life of- 
jfices is about £15,000,000 sterling, but 
| the real contribution to the capital fund 
|is the total sum paid in premiums and 
| received by the offices from interest on 
| their funds less the sums expended for 
| Management. In the past year the 
total contribution made by the nation 
for the purposes of life assurance 
amounted to about £52,000,000. Ex- 
cluding interest on investments, and 
jcalculating only the premium income 


creation 


past 
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to 
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of our life offices, the country is now 
paying over £1 per head per annum 
for life assurance premiums against 8s. 
per head 30 years ago. We are sure 
that no one can regard the following 
statement of the sums devoted to life 
insurance in the past year in compari- 
son with 1883 without a feeling of grat- 
ification: 


1913 LSS83 Increase 
3 £ £ 
Premi- 
um in- 
come 
of life 
offices 47,485,000 14,766,000 + 32,719,000 
P ypu- 
lation 46,035,000 35,448,000 +10,587,000 
Per head £1.03 £0.42 + £0.61 


Low Average Insurance. 
“If the country’s income were again 
in the next 30 years it would 
£5,000,000,- 


to double 
amount to not far short of 
1943, against about $2,- 
annum at present. It 
that a nation receiving so 
uld afford to provide 
much more generous- 


000 a year by 
20,000,000 per 
is obvious 
great an income « 
for life insurance 
ly in proportion to its income than is 
possible under existing conditions. At 
the present time the incomes of a vast 
number of people in ountry per- 
mit them to make no provision what- 
against death, except to the extent 
funeral ex- 
poli- 
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needed to cover 


1e number of ‘ordinary’ 














cies for sums of more than £10 in is 
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l below 00 004 average per 
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ni il 
f : substantial sums 
1 the tion’s income becomes 
double S amount, as it will 
probabl lo another generation if 
the intr iues to make its pres- 
it ate O ess, and meets with 
O grave une, such as would 

I fro a S Ww 
Ha g reg ever, to the ac- 
tion of t St su g the masses 
nst invalidity and unemployment, 


effort will 
irs expire to 


them- 


sses to provide 


selves with an insurance against death 
for sums much larger than £10, which 
is the amount now assured by the bulk 
of the population. In brie#® we antict- 
pate that in one way or another the 
#ssurance premiums of our life offices 

‘ordinary’ and ‘industrial’—in the 
next 30 years will again expand by at 
least 200 per cent., and, indeed, may 
show a still greater rate of expansion, 
taking into account the effort that will 
dcubtless be made to secure for the 
miasses the advantages of ‘ordinary’ 
policies, in order that all classes of tne 
population may make provision for 
wives and children against the untime- 
iy death of the breadwinner. Instead 
of a sum of £47,500,000 a vear as in 
1918, the premium incomes devoted to 
life insurance by 1943 may easily reach 
£150,000,000. Indeed, they may attain 
to a much larger sum, and it will be 
ebvious that a nation whose income 
will then probably be in the neighbor- 
hood of £5,000,000,000 a year will easi- 
ly provide £150,000,000 a year, or even 
£200,000,000 for life insurance with 
less difficulty than £47,500,000 is now 
contributed out of an income of about 
£2. 300,000,000. 

“The great activity of trade, high 
wages, and good profits of the past 18 
months have induced a great deal of 
new assurance and the premium in- 
come of our life offices has expanded in 
u very satisfactory manner. Indeed, all 
the factors seem to be propitious for 
nother great growth of life business. 


For one thing, the offices cannot write 


‘oo much business at the present time. 
During the period of low rates of inter- 
est and high prices of securities a large 
business meant reduced 
bonuses, as the new money had to be 
placed at much lower rates of interest 
han funds previously invested; but in 
the existing period of high rates of in- 
terest and low prices of securities a 


increase of 


great increase of new business will 
tend to enhance the bonuses—the 
sreater the new business the greater 


he bonus. Therefore, it is obvious 
that all the societies will pursue a 
strenuous policy in the matter of new 
order to derive as much 
idvantage as possible from the invest- 
ment of new funds at the existing high 
interest. Moreover, new as- 
surants will gain advantage from the 
recent fall in the prices of securities, 
which has caused the societies to write 
cown their investments by appropriat- 
ing past profits. It will be understood 
that the fall in the prices of securities 
has not 
ocieties by one penny, while the ap 
propriation of profits for depreciation 
has increased the income, especially as 
appropriated have been in- 
vested at relatively high rates of in- 
terest. Life assurance is, in fact, a 
ore profitable investment than it has 
been for nearly 30 years. Not since 
the sixties and seventies has it been 
possible to invest money as profitably 
(Continued on page 6.) 
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GREAT SOUTHERN 


Life Insurance Company 
HOUSTON, TEXAS 
: J. S. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 


TEX ARKANA® 








GROSS ASSETS (paid-for basis) 
Dec. 31, 1909 $655,004.93 $992,000.00 
Dec. 31, 1910 1,057,016.02 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 


Dec. 31, 1912 1,306,689.41 14,859,856.00 
August 31,1913 1,441,027.98 20,687,142.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 








The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of indiana For The Sole Protection of 
” Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
*«*Do Things”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 








diminished the income of the, 





National Life Insurance Company 


PURELY MUTUAL CHARTERED 1848, 
Jos. A. De Boer, President 
The following significant figures are quoted from the company’s 
sixty-third annual report: 
DIVIDENDS PAID TO POLICYHOLDERS 





1908 $279,808.14 
1909 530,213.19 
1910 771,254.39 
1911 878,739.07 
1912 , . ‘ 1,038,802.11 
Accounted for in liability and reserved for 

dividend payments in 1913 1,058,174.50 


This demonstrates low cost protective service and is sustained by a strong asset and 


insurance composition, If interested, address 


EDWARD D. FIELD, Supt. of Agencies)s MONTPELIER, VERMONT 








The New Policy Contracts 


ISSUED BY 


THE GERMANIA LIFE INSURANCE COMPANY OF NEW YORK 


TYPIFY 


Policy Perfection 4 combined with Liberal Agency Contracts 








Offer to Life Underwriters of proven ability and integrity unexcelled opportunities for 





Address Home Office, 50 UNION SQUARE, NEW YORK CITY 
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RHODE ISLAND TAKES ACTION 


OFFERS REWARD FOR REBATERS. 








Association Was Used as a Cloak by 
Unscrupulous Members—M. H. 
Stearns President. 





Conditions surrounding the business 
in Rhode Island and particularly in 
Providence, have become so bad, with 
rebating and twisting carried on under 
cover of the local Life Underwriters 
Association by a number of the mem- 
bers, that the leaders in the association 
decided to take drastic steps to elimin- 
ate these vicious practices. At the annual 
meeting held November 18, it was de- 
cided to offer a reward of $100 for in- 
formation concerning any person vio- 
lating the anti-rebate law of the State. 
This money is placed in the hands of 
the insurance commissioner, the attor- 
ney-general and the actuary of the in- 
surance department. 

William H. Griswold offered the res- 
olution carrying out the movement 
against the rebaters, which was unani- 
mously adopted. It read: 

“Whereas, unfair practices have been 
known to exist in connection with the 
sale of life insurance, which are not 
only in violation of law, but reflect ad- 
versely upon all agents and companies; 
and 

“Whereas, the persistence of such 
practices tends to demoralize the great 
work of life insurance and the princi- 
ples of this association; and 

“Whereas, there is reasonable assur- 
ance and belief, that such practices 
continue in this State; therefore be it 

“Resolved, That we, the undersigned 
members of the Life Underwriters As- 
sociation of Rhode Island, do hereby 
subscribe to a fund of $100, the same to 
be deposited with the Rhode Island 
Hospital Trust Company of Providence, 
and payable to an informant producing 
evidence sufficient to convict in a court 
of law, any person or persons violating 
chapter 714 of the insurance laws of 
the State of Rhode Island, said fund to 
be subject to the requisition or order 
of a committee, to be composed of the 
Deputy Insurance Commissioner of the 
State of Rhode Island, the Attorney- 
General of Rhode Island and the actu- 
ary of the insurance department of the 
State of Rhode Island, to which com- 
mittee all evidence of any violation of 
said chapter of said laws shall be sub- 
mitted for decision under the terms of 
this resolution. Be it further 

“Resolved, That any interest accre- 
tions from such fund shall be paid by 
said designated depository to the order 
of the then treasurer of the Life Un- 
derwriters Association of Rhode Island, 
who shall deposit same in the said as- 
sociation’s general fund..: 

Cc. C. Blanchard, the retiring presi- 
dent, presided over the business meet- 
ing and the reports, with the reading 
of the new by-laws, were first taken 
up. Then the nominating committee 


made its report and the officers were 
elected as follows: President, Maurice H. 
Stearns of the John Hancock; vice- 
president, S. M. Power, Metropolitan; 
treasurer, H. M. Wheaton, Connecti- 
cut Mutual; Secretary, Brockholst M. 
Smith, New York Life; executive com- 
mittee, George H. Collett, State Mutu- 
al (chairman); George M. Parks, Mas- 
sachusetts Mutual; C. C. Blanchard, 
Northwestern Mutual; C. C. White, 
Puritan; F. M. Donnelly, Columbian 
National, and H. Augustus Kendall, 
Mutual Life of New York 
Dinner a Pleasant Affair. 

The annual dinner of the association 
was held at the West Side Club. After 
the diner had been served, Mr. Blan- 
chard, who was the toastmaster, in- 
troduced the speakers. He first read 
the following message from William 
W. McClench, President of the Massa- 
chusetts Mutual Life, who had been 
invited to be present but could not at- 
tend: 

“Please express to Providence life 
underwriters my congratulations upon 
the celebration of the first anniversary 
of their association, and my best wishes 
for its future success. The stimulation 
and encouragement and good fellow- 
ship resulting from such an association 
will materially benefit every member. 
The good results produced by the as- 
sociation of men engaged in the great 
business of life insurance have become 
increasingly manifest to me in recent 
years. Not only are the men in the 
field benefited, but the men in the home 


office are stimulated and encouraged 
by such associations. May the Provi- 
dence association live long and pros- 


per!” 

Stewart Anderson, editor of the Lit- 
erature Department of the Massachu- 
setts Mutual, was the first speaker, and 
he told of “The Profession of Life Un- 
cerwriter.” He dwelt upon the differ- 
ent points which go to make the work 
successful, but spoke particularly of re- 
bating, and declared that no man who 
was honorable in his business dealings 
would stoop to such practices. 

He was followed by Franklin W. 
Ganse, general agent of the Columbian 
National Life of Boston, who spoke on 
“The Life Underwriters’ Work,” and 
J. F. Murray of the Metropolitan Life, 





JOIN NEW ENGLAND MUTUAL LIFE 





Fouke & Payton, Managers at Sioux 
City, la. Resign Bank Posts to Take 
Up Life Insurance. 





Fouke & Payton, of Sicux City, Iowa, 
have been appointed district man- 
agers for the New England Mutua} 
Life of Boston. Mr. Fouke was teller 
and Mr. Payton cashier of the Sioux 
City Bank and both resigned their 
offices to become district managers for 
the New England Mutual Life. Glover 
S. Hastings, superintendent of agen- 
cies for the Company, made this ap- 
pointment while on his present trip 
through the West. 


FRATERNAL IN A BAD WAY 


EXAMINED BY N. Y. DEPARTMENT. 








National Protective Legion of Waverly, 
N. Y., Facing Crisis—Must Assess 
Its Members. 





The New York Insurance Department 
has completed an examination of the 
National Protective Legion, of Waver- 
ly, N. Y., and the examiners have found 
a serious condition in the order. The 
situation is. such that the members 
will apparently have to stand large ad 
ditional assessments to meet the fra- 
ternal’s obligations. Referring to the 
condition of Class C., the report says: 
“It is apparent that an increase in 
sessment rates of this class cannot be 
made too soon.” 

Fraternal Practice Futile. 

The futility of attempting to furnish 
life insurance at less than the rates 
charged by the regular old line life in- 
surance companies is again demon- 
strated in the experience of this order 
The examiners go on to say concerning 
the condition of the National Protective 
Legion: 

“The plight in which the society now 
finds itself with regard to expense rev- 
enue is causing considerable embar- 
rassment and unless it can devise 
means soon whereby expenses can be 
kept within the income to the expense 


as- 


fund, and the comparatively large defi 
cit already created wiped out will 
not be long before the general credit 
of the society will be seriously im- 
paired.” 


Management Expense Too High. 
“It is obvious that the ex; 
management of this Society is too high 
For the year covering this examination 
the total. disbursements for ex] 
amounted to $77,435.39, or appr 
ly 22% per cent. of the total 
from members. These figures 
take into account accn 
unpaid on July 31, 1913 
ligations against the 
amounting to $25,192.80 
that the items of expense 
during the said year include 
elaims which were incurred prior to 
the beginning of such period How- 
ever, it is probable that the claims un- 
paid at the beginning of the year did 
not nearly equal the amount last above 
mentioned. In other w society 
is constantly running behind 
“It will be noted in the 
statement of this fund that on date of 
this examination the management had 
borrowed from other funds and used 
for expenses the sum of $2919.32 
However, this would be more than off- 
set by the credit due the expense fund 
for its proportion of assessments levied 
in July, but not at the home 
office on the 31st of s 
“We find that among 
paid is an item of $6.09 
many of 
e been assigned to the presi 


of 


yense 


income 
do not 
claims still 
which are ob- 
expense fund, 
for the reason 
actually paid 
certain 


1ed 


rds the 


financial 
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aid month 

the claims un 
} for monev bor 
rowed: that the miscellan 


claims hay 


eons 
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dent, Secnen 3 A. Scott, who has person- 
ally advanced the cash in payment 
thereof, expecting to reimburse himself 
when conditions warrant it. 

“It appears that the cause of the 
heavy expense ratio is due to the great 
struggle of the Society is making to 
obtain new members to offset the tre- 
mendous lapsation of old ones, due par- 
ticularly to the deplorable outcome of 
the old cash dividend business. We 
find that for the year under examina- 
tion the Society disbursed $15,422.39 
for salaries of organizers $11,523.88 for 
expense of organizing; $3,185.67 for rent 
of offices of organizers and agents; 
$1,907.05 for organizers’ traveling ex- 
or a total of $32,038.94, or about 
per cent. of the total expense dis- 
for obtaining new mem- 


penses, 
41 1, 
bursements, 


bers. These figures do not include any 
charge for postage, stationery, printing, 
advertising, medical examinations, or 
traveling expenses of officers, trustees 


and committees. 


“Much retrenchment has been made 
on account of salaries of officers and 
employes, as well as for incidental ex- 
penses at the home office. 

“The plight in which the Society now 
finds itself with regard to expense 
revenue is causing it considerable em- 
barrassment, and unless it can devise 
means soon whereby expenses can be 
kept within the income to the expense 
fund and the comparatively large 
ceficit already created wiped out, it will 
not be long before the general credit 
of the Society will be seriously im- 
paired. 

“It was stated that a certain amend- 
ment to the constitution, looking to 
the increase of the expense fund, would 
be brought before the regular conven- 
tion of the Society which, since the 
work of this examination has been com- 
pleted, has been held in Detroit, Michi- 
gan The amendment mentioned pro- 
poses to hereafter issue all certificates 
in classes A and C on the preliminary 
term basi and use for expenses the 
xeess of the first year’s assessments 
over the current cost for the benefits 


This may aid the ex- 
a certain extent, but, in 
of your examiners, the 
either further reduce its 
zrement or levy extra as- 
sessments upon all members equitably, 
for the expense fund. 
Increased Assessments. 
“Among other amendments to be pro- 
posed said convention is one 
providing that future entrants in classes 
4 and C shall pay assessments to equal 
the present tabular rate. according to 
age, plus one year. For example the 
being paid by a member aged 
21, at entry, would be the rate paid by 
future members at age 30 
present financial condition 
as shown in this report, it 
that an increase in assess- 
of this class cannot be made 
remains to be seen 
rates, to be collected 
bers only, will be sufficient 
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Established 1899 


AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


H. M. WOOLLEN, 








Assets over 





Insurancein Forceover . . . . 
Increase (paid for basis) over. .  . 
Increase 1912 over Biches Shoe 
Deposited with Auditor of State for security of Policvholders over 


Increase 1912 over . or ea ‘ 


NON-PARTICIPATING 
Preliminary Statement Dec. 31, 1912. 


President 








$33,650,000 
4,461,000 
3,550,000 
350,000 
3,370,000 
382,364 
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PITTSBURGH'S LIVE MEETING 


ADMIT OVER FIFTY NEW MEMBERS 
December Meeting Friday to Be of 
Practical Help Through Interest- 
ing Discussions. 








The December meeting of the Pitts 
burgh Life Underwriters Association, 
which will be heid in the Dutch Room 
of the Fort Pitt Hotel, Friday, is to be 

practical meeting aiming to help the 
agent | discussions by the members 
generally of objections commonly met 
with by tl eld i spects 

l€ ih pre S » 5 1 record 
eaking affair. Over fifty names Navy 
eady been passed upon by the execu- 
tive committee and more will probably 
presented beiore the night of the 
meeting for admission to membership 

The committee in charge of the 

c ing is composed ol Charles R. 
Frown, Ch cey O'Neil and W. H. 
Goehring. Among the topics to be dis 

ised are the following 
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man, Union Central; R. H. Hood, 
Liquitable of N. Y.; W. T. Howe, Jr., 
Pgh. Life & Tr. Co.; John W. Hunter, 
Equitable of N. Y.; V. A. Hunter, Pgh. 
Life & Tr. Co.; Paul D. 
Fidelity Mutual. 

P, H. Kelly, 
Larrabee, Mutual Benefit; W. M. 
mer, Equitable of N. Y Francis P. 
Martin, Northwestern Mutl.; 


Hutchinson, 


Equitable of N. Y.; L. 8. 
Lori- | 


Wm. E.| 


Moore, Prudential Ins. Co.; F. C. Me-| 
Ewen, Northwestern Mutl.; J. C. Mc- 
Iivaine, Equitable of N. Y.; Paul W. 
Noden, Pgh. Life & Tr. Co.; E. D. 


Equitable of N. Y. 


Omans, 


L. W. Park, Provident L. & Tr.; Har- 
ley C. Platz, State Life of Ind.; Rush | 
C'. Powelson, Pgh. Life & Tr. Co.; J. P. 


Pg Life & Tr. Co.; D.. JZ. 


hamse\ 

Roach, Colum bi an Natl. Life: Wm. J. 
Rolfe, Phoenix Mutual: L. E. Schaeffer, 
\etna Life: Harry F. Secrist, Pgh. Life 
& Tr. Co.: Fred Sigrist, Equitable of | 


Pgh. 
Life 


N. Y.; Walter A. Slasor, 


Tr. Co; J. F. Steele, Pgh. & Tr. 


Life & | 


Co.: Egbert G. White, Prudential; 
Thos. Yuon, Northwestern Mut’l. 
CHANGE IN EQUITABLE TRUSTEES. 
George W. Perkins Retires and is Suc- 
ceeded by Joseph H. Choate on 
Society’s Board. 
Joseph H. Choate has been elected 
ing trustee of the Equitable Life! 
icceeding George W. Perkins. The 
hange was due to Mr. Perkin’s de-| 
ire to devote more time to other in- 
erests ° 
The voting trust now is composed 
‘ J ee: J. O’Brien, chairman, 
Lewis Cass Ledyard and Mr. Choate. 
Regarding the change Judge O’Brien 
aid: 
‘Ww feel very fortunate in obtain- 
ing t rvices of such a man as Mr. 
Choate is is the idea of the voting 
ruste work out with the officials 
f the society and the estate of the 
J. P. Morgan some plan for the 
utualization of the _ society. Our 
plans, however, are still in abeyance} 
nd ill remain so until financial con- 
ditions are more favorable to such a 
I undertaking | 
said that J. P. Morgan was en-| 
tirely in accord with the views of his 
ther to mutualize the Hquitable Life | 
Assurance Society and that this would 
ntuall involve the sale of the 
orgal wk withouf a dollar's profit 
r tl] price paid for it 


! t 


MAKES GOOD DIVIDEND INCREASE. 


Fidelity Mutual Life. Makes General 
Advance of 10 Per Cent, in 
1914 Scale. 


directors of the Fidelity Mutual 
Life have made an increase in the divi 
nd ale of the Company for 1914 
( vill net a ten per cent. advance 
i 1 policies issued since 1907. 


December 4, 1913. 
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as a representative of the 


pany in America’’ 


Impregnable Strength 


Incomparable Dividends 
Maximum Benefits 
Minimum Net Cost 


For 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW 


Oldest Life Insurance Com- 
will prove your best introduction 


~The Mutual Life Insurance Company 
of New York 


Terms to Producing Agents, 


Address 


YORK, N. Y. 








State Mutual Life Assurance Co. 


OF 


WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 

BURTON H. WRIGHT, 

.. PROGRESSIVELY SUCCESSFUL... 


January 1, 1913 
Assets - - . « 
Liabilities - - ° 
Surplus Mass. Standard ° i 
Insurance Issued, 1912 - - 
Insurance In Force - ° ° 


The year 1912 was the most successful in t 
That means successful agents. 


Only the highest grade men considered. 


EDGAR C. FOWLER, 


President 


$40,824 ,834.55 
- _ 37,76 768,198.59 


~ $3,056,635.96 


$22,831,849.00 
$160,951,604 00 


he history of the State Mutual 


Superintendent of Agencies 














A PENN MUTUAL PREMIUM, 


less a PENN MUTUAL 


DIVIDEND, purchasing a PENN "MUTUAL POLICY, con- 
taining PE NN MU TUAL VALUES, make an INSUR ANC EB 


PROPOSITION which in the sum of ALL ITS 


is unsurpassed for net low cost 


all members. 


BENEFITS, 


and care of interests of 





THE PENN MUTUAL 


LIFE INSURANCE 


COMPANY 


OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 


3% reserve 
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RIGHT FOR TAX BXBMPTION 


HOW AMENDMENTS WERE MADE. 








Some Interesting History of Achieve- 
ment Which Forestalled Increased 
Burdens on Policyholders. 


(Special to the Eastern Underwriter) 


Washington, Dec, 3.—While it was 
generally conceded that one of the 
greatest victories in the history of 
modern life insurance was achieved 
when the Income Tax bill was amend- 
ed so as to exempt life insurance from 
an increased burden, in fact it has 
been heralded as an achievement that 
will make possible a reduction in the 
already burdensome taxation of life in- 
surance—few outside of those who di- 
rectly had a part in it are aware that 
the amendment to the original bill, was 
largely the work of the leaders in the 
American Life Convention. The promi- 
nent part played by the Association of 
Life Insurance Presidents is well known. 
Your correspondent is now informed 
that some officials of companies hold- 
ing membership in that organization, 
and who for many years have been 
leaders of the Democratic Party in 
their respective communities, spent an 
entire month in this city during which 
time an effort was made to convince 
Congressman Hull and others: 

First, that life insurance, should 
not be further penalized for the 
sake of providing revenue, and 

Second, that the Democratic 
Party could not afford to pass a 
bill which would unquestionably 
prove a boomerang upon the Ad- 
ministration such as the proposed 
measure would once its terms and 
effect were fully understood by the 
public. 

The climax to this effort came when 
the suggested amendment, with only a 


few minor changes, handed in by T. 
W. Blackburn, secretary and official 


representative of the American Life 
Convention, was adopted by the Con- 
ference Committee, approved by the 
Senate and the House, and subsequently 
by President Wilson, thus recording a 
great victory for this organization 
which has and is accomplishing so 
much for life insurance in the West 
and South. 
History of The Amendment, 

A little of the history dealing with 
the attempt to secure an amendment 
to the Income Tax bill exempting life 
insurance from taxation may prove 
interesting to the readers of The East- 
ern Underwriter. 

Senate Approves—House Balks. 

The Income Tax provision of the 
Tariff law, as passed originally by the 
House of Representatives, imposed a 
tax (upon income at its source) on life 
companies, for all disbursements, ex- 
cept death claims. There was a gen- 
eral chorus of disapproval with this bill 
from life companies, underwriters’ 
associations, insurance papers, etc., 
and the Senate sub-committee, appoint- 
ed to consider this part of the Tariff 
Bill, agreed upon an amendment which 
has been known as the “mutual amend- 
ment,” the authorship of which being 
generally credited to KE, E. Rhodes, 
vice-president of the Mutual Benefit 
Life, of New Jersey. This amendment 
was adopted by the Senate, and with 
other amendments to the Tariff Law 
returned to the House of Representa- 
tives, but the House refused to concur 
and requested a conference. 

Kingsley and Day Amendment, 

When the subject of an income tax 
upon life companies was before the 
Conference Committee, President 
Kingsley of the New York Life and 
President Day of the Equitable, upon 
the request of Mr. Underwood, sub- 
mitted this amendment: 

Neither shall life insurance com- 
panies include as income in any 


year, such portions of the actual | 
premiums as may be paid back or | 
credited to the insured within such 

year. . 

Life Presidents’ Association Draft. — 

Congressman Hull, author of the In- | 
come Tax section of the Tariff Bill, | 
showed the Kingsley-Day amendment | 
to Robert Lynn Cox of the Life Presi- | 
dents’ ‘Association, who expressed mild 
dissatisfaction with it, and thereupon | 
Mr. Hull suggested that Mr. Cox pre- | 
pare an amendment embodying his | 
views. Mr. Cox went to New York | 
and returned to Washington with an 
amendment in this form, which he de- 
livered to the Committee: 

Neither shall life insurance com- 
panies include in any year during 
the continuance of the contract, 
such portions of the actual premi- | 
ums as may be paid back or cred- 
ited to the insured within such 
year. 

Blackburn Suggestion Accepted. 
Neither of these drafts met with the 

unqualified approval of the Conference 
Committee, one member suggesting 
there should be an exemption of the 
individual over payment of premiums 
and also of gains and accretions upon 
such over-payment, It was at this point 
that an amendment was handed to the 
Conference Committee by Counsel 
Blackburn of the ‘American Life Con- 
vention in this form: 

Neither shall life insurance com- 
panies include as income in any 
year, such portion of any actual 
individual premium received from 
any individual policyholder, as may 
be paid back or credited to such 
individual policyholder, or is treat- 
ed as an abatement of premium of 
such policyholder, within such 
year. 

As above stated with only few minor | 
changes, this amendment was adopted | 
by the Conference Committee and | 
approved by the Senate and House, also 
President Wilson. It more fully ex- | 
empts life insurance from the burdens | 
of taxation than any suggestion for an | 
amendment to the law from any source, 
and ought to be of great influence 
in future years in securing more just 
consideration from the various states, 
in the matter of taxation of life in- | 
surance. 








INSTRUCTING ITS FIELD MEN. 





Inter-Ocean Life of Springfield, Ill., has 
Interesting Sessions for Open 
Discussions. 





The Inter-Ocean Life & Casualty Co. 
of Springfield, Ill., has held an interest- 
ing and profitable “school of Instruc- 
tion” for its agents during which many 
topics of vital interest and profit to its 
representatives were discussed. Among 
the most valuable discussions were 
those by Secretary W. A. Orr, on “Poli- 
cies,” followed by a general discussion 
on the subject led by Charles Fetzer 
and N. F. Taylor; “Claims,” which was 
discussed by Burton M. Reid, H. R. 
Skinner, J. M. Connelly and P. E. Carlis; 
“Local Agents” was taken up by E. E. 
Emory, H. N. Martin and J. T. Fisher. 

Other speakers and their subjects 
were: 

“The Application: How to Got it and 
How to Write It,” by J. W. Mcintyre, 
with discussion led by Parker Selvey 
and H. O. Echols; “Management of City 
Agencies,” by J. M. Appel, and discus- 
sion led by Charles Selby, W. K. Hern- 
don, A. M. Crowley and R. M. Lewis; 
“Collections,” by George S. McAfee, J. 
J. Crowley, F. E. Dedrick and R. T. 
Court; “How to Organize a District,” 
by D. R. Bellomy, A. J. Sadler and J. 
O. Roberts. 

Kansas City Publicity Work. 

The Kansas Life Underwriters Asso- 
ciation has arranged to do some in- 
dependent publicity work of an educa- 
tional nature through a contract with 
a local news bureau which serves 
daily and weekly papers. 
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agents are saving money. 


(Vice-President and 


HE general agent is making a profit on every case 
Why not make this extra commission 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. 


Write FRANK A. WESLEY 


Director of 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 
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to prove the salability of our Policies. 


More than two million of them in 


force—hundreds more written every busi- 
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WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
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Security Mutual Life Insurance Co. 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our proposition. 


"4 


C. H. JACKSON, Supt. of Agencies 








ENCOURAGE BROAD DISCUSSION. 


Meeting of Association of Life Insur- 
ance Presidents Next Week 


Full of Interest. 





The final program for the Seventh 
Annual Meeting of the Association of 
Life Insurance Presidents at the Hotel 
Astor, New York, on December 11 and 
12 shows that four sessions will be held 
The morning meetings will begin at 10 
o'clock, and those in the afternoon at 
2:30 o'clock. 

Time has been set aside at the ses 
sion on Friday morning, December 12, 
for an informal discussion, under the 
ten minute rule, of the various topics 
that will have been previously consid 
ered in formal papers under the general 
theme, “Response of Life Insurance to 
Present-Day Economic Needs.” All 
those present will be invited to partici- 
pate in this discussion. “It is hoped,” 
states the program, “that a free and 
frank exchange of opinions may show, 
not only how life insurance is respond- 
ing to present-day economic needs, but 
will point the way to a further better 
ment of the service it is rendering to 
the public.” 

W. R. Luke Organizing Company. 

W. R. Luke, formerly general agent 
for the Equitable Life at Nashville, 
Tenn., will be manager of the United 
States Insurance Co. which he is or 
ganizing at Memphis. 

The American Mutual Life Insurance 
Co. is being organized at Lake Charles, 
Louisiana. 


STANDARD LIFE RE-INSURES RISKS 
Business of Camden Company Taken 
Over by Philadelphia Life—Had 
in Force $800,000. 


The | del Lif i ge 
to re I ‘ ¢ sta | g < es 
of the 3s ird f ( ¢ N 
J At tl close of last yea 
I Ce i ittl les 1 ) 
tore ‘ I Ss i ‘ ( t ( 
mated, und t laws of New Jerse 
seventy cel ( | \ ide 
nust 2 I l 

rhe Standard Life was corporated 
in 1908 and commenced isiness 
1909 it had a capital of $1 00 bu 
according to the Depar é San 
ing and Insurances f Nev ers +} 
Vas nupaired to the exter of about 

{ | Compal n 
come last ear was $2 S S$ gross 
assets vere $1 2 ge J 
xe vas esid Wal H 
Parry Se¢ \ 

Lindsay's Efficiency Talks. 
Forbes Lindsay, assistant manager 
the home office general agency 

the Pacific Mutual Life of Los Angeles. 
Cal., has collected and summarized his 
lectures to the city agents of ¢{ 


agency, into a neat volume of “Prac- 
tical Lessons in Life Insurance Sales- 
manship.’ The book is of convenient 
pocket size, bound in flexible leather 
and is from the press of the Pacifi 
Mutual Life. 
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NON-ABSTAINERS 


By J. B. MACLEAN, F. F. A., F. |. A. 


| RELATIVE MORTALITY OF ABSTAINERS AND | 





There has recently been ‘published a 
pamphlet entitled “The Supposed 
Death-Rates of Abstainers and Non-Ab- 
stainers and their Lack of Scientific Val- 
ue” by Edward W. Phelps. After read- 
ing that pamphlet, I feel constrained to 
protest emphatically against many ot 
statements deductions made 
therein. I object Mr. 
Phelps’ statement that the statistics of 
Temperance and 


the and 


especially to 


the United Kingdom 
General Provident Institution are of no 


scientific value as evidence of “the re- 
spective death rates of the drinking 
and non-drinking classes of the com- 
munity,” and I propose to examine 
somewhat carefully the basis for his 
views. I shall, therefore, commence at 


the beginning of the article and con- 
sider all the reasons given by him for 
life temperance 
statistics in general. 

On page 2, Mr. Phelps refers to “two 
sections of loosely 
grouped as drinkers and 


and asks “How can there possibly be a 


distrusting insurance 


the community 


non-drinkers,”’ 
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Fallacy of Making Distinctions Between 
Non-Abstainers. 











Mr. Phelps’ apparent n > a ¢ 
hods of er r c 
rther b , ] , disc 
of tt f y t 
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if ; 
tions made by D D t iT 
f his c re ¢ le in ter 
rance ce ( ompa ‘ i 
tempts to lk such distinction 
nd none of I tatistics which Mr. 
Phe later so violently sails, take 
ccount- of any difference except that 


tainare 


between and non-ab- 
stainers. 
Perhaps 


by Mr 


total abs 


the principal reason given 


Phelps for disbelieving in the 


statistics in question is that many 
cther factors enter into the mortality 
of any given body of lives besides the 
question of their hablts as to the use 
liquors, such, for example, 
as occupation, habitat, ete. No one will 


alcoholic 


leny such a self-evident proposition. 
Is it, then, impossible to investigate 
the effect of alcohol on mortality? I 
think not. It is surely fair to assume 
hat if two large groups of persons in 
pproximately the same station in life 
be selected, the only distinction made 
between the two groups being that 
those in one abstain from alcohol while 
those in the other do not, then all the 
Other elements of mortality will be 
about the same in both groups, except 
those, if any, due to the use of alcohol. 
No mortality table in existence, nor 
any mortality table which ever will ex- 
ist, could possibly separate mortality 


nor is it neces- 
All that is desirable or 


elements, 


nto all its 
sary to do so. 


practicable is to separate any element 
which is either known or supposed to 
cause a marked difference, and the only 


yay to determine whether any given el 





ement of mortality is sufficiently im- 
ortant to give rise to a separation is 
to examine separately data where the 
element is : nt and data where it 
is not present If a marked difference 
is found, it must be taken that the ele- 

nt in question is to a large extent, 

I entire] he cause, either di- 
rectly or be se of the existence of 
other el I hich accompany it. 
In eitt re justified in stat- 
nz tl! ] T investigated is 

nse of the difference 


Insurance Statistical Comment. 
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Coffee Drinkers and Welsh Rarebit 


Drinkers. 
In the paragraph at the foot of page 
‘, Mr. Phelps instances certain ques- 
tions which he thinks might equally 


THE F\STERN UNDERWRITER 





December 4, 1913. 








be made the basis of a distinction in 


mortality) statisics such as, “Do you 
drink coffee?” “Do yoy eat Welsh 
rarebits?” ete. Evidently, he thinks, 


and rightly, that any one of these dis- , 
tinctions would be permissible, but he 
objects to any investigation of the com- 
posite rate of mortality, which, he 
thinks, would have no meaning. All 
the questions given indicate possible 
elements in the rate of mortality judt 
as does the question “Are you a total 
abstainer?” but none of them has been 
considered of sufficient importance} 


_upon which to base an investigation or 


} 
to make a distinction of treatment in| 
sation of the mortality of coffee drink- | 
ers, for example, might or might not 
show that they had an excess mortal: | 
ity, we believe any difference would} 
he slight and by no means comparable | 
with the excess which is found wher} 
aleohol is the basis of the distinction. | 
To take account of every trivial cause | 
of difference in the mortality of as-| 
sured lives would be out of the ques-} 
tion, but there is some justification for | 
taking account of elements in the mor- | 
tality rate which are of such import | 
ance as the use of alcoho] has been! 
shown to be. | 

That Mr. Phelps does not thoroughly | 
understand mortality rates is the con- | 
clusion I draw from his statement that | 
"o sane man would attempt to form a 
composite rate by grouping together 

classes named by 
comglomerate quasi-composite 
rate for the coffee drinkers, | 
eaters and late supper contin- | 

In fact, if such a composite | 
were desired, this would be the} 
only way, so far as I know, of obtaining 


the him and thus 
“x @ 
death 
rarebit 
cent.” 


rate 


All general population tables are 
ef this description, including men in 
the best of health and the most 


healthy occupations as well as the halt 
nd the lame and those employed in 
cunpowder factories. The mortality 
f any group, however the group may 
be formed, is derived from all in that 
roup and cannot take account of the 
ossibility of making different groups 
based on other considerations, from the 
Thus, in getting the 
among a body of non- 
considerations, such 
of non-abstinence, have no 
the results. | 


same 
rate of mortality 
ibstainers, other 
as degrees 


persons 


aring on 


Reference to English Companies. 
Having now dealt the reasons | 
yhich Mr. Phelps adduces in general | 
support of his attitude, I wish to con- 
sider particularly his criticisms of the 


with 


figures of the United Kingdom Tem- | 
perance quoted by him on page 13. 

Mr. Phelps commences by contemptu 
ously referring to the “handful of small 
English life insurance companies.” The 
principal company concerned is by no} 
neans a small cne, but a large and 
progressive institution which has been 

existence for over seventy years and 
f Mr. Phelps knows anything of mor- 
tality investigations, he knows that the 
extent of its experience is ample upon 
vhich to base conelusions as to mor-| 
tality rates, embracing as it does some | 
sixty thousand lives over a long pert 
»d of years, even supposing that the 
results had not received abundant con- | 
firmation from other sources. Mr. } 
Phelps next complains that the issues | 
have been clouded by using sums in- | 
sured instead of number of lives as | 
the basis, but as the average sum in- |! 


ired was practically identical in both 


‘(Continued on page 9.) | 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company. 
of which Geo. E, Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000.000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most con- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.” 1-25-13, 

For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 








You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
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MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 
anbtieaiinaeinien 


splendid commission contracts 


direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 











Capital & Surplus . 





. . 
President, HOMER EADS 
Vice-President M. T. COGLEY 
Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 


$290,000.00 
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SHOWS SOCIAL SIGNIFICANCE 


INFLUENCE OF LIFE INSURANCE. 


President Vincent of University of Min- 
nesota Traces its Modern 
Development. 


Dr. George E. Vincent, president of 
the University of Minnesota, in an ad- 
Cress to the’ policyholders of the North- 
western National Life, on the social 
significance of life insurance, shows the 
far reaching influence of the develop- 
ment of the business. Dr. Vincent says 
in part: 

“The life insurance movement has 
helped to give precision to the social 
sciences. The mortality tables which 
the actuaries have formulated have 
revealed in striking ways certain uni- 
formity in human life and death. The 
old idea that civilization was merely 
fortuitous, that it was an unpredictable 
chaos of free wills, providentia] inter- 
position, natural accidents and the like, 
has gradually yielded to the belief that 
human behavior conforms to laws, 
and that many of these laws may be 
discovered and stated with accuracy. 
Political Economy, for example, has 
been able to formulate principles which 
are faithful descriptions of human con- 
duct. While the behavior of any one 
individual is subject to much uncer- 
tainty, the conduct of thousands or 
nillions of individuals in the aggregate 
can be predicted with a good deal of 
certainty. Thus death rates, suicide 
rates, fluctuations of statistics of many 
kinds have become matters of scientific 
uniformity, if not of complete accuracy. 
Undoubtedly the statistics and business 
methods of the life insurance compan- 
ies have played an important part 
in this growth of the scientific spirit as 
applied to human society. Another by- 
product of the insurance method has 
been its value in calling attention to 
the special risks of various occupations. 
By discrimination in premiums for 
risks of different kinds the insurance 
companies have pointed forcefully to 
the burdens which certain classes as- 
sume in their service to society. This 
vivid emphasis of the risks which men 
run in their daily lives has played an 
important part in helping to remedy 
the worst menaces of our industrial 
erder. 

“More important, however, has been 
the interest of the insurance companies 
in the general conditions of public 
health. We are slowly arousing our- 
selves to the fundamental importance 
of the general health of the nation, 
and its bearing upon national efficiency. 
We are realizing that our greatest na- 
tural resource jis in the physical vitality 
and the mental energy of the whole 
people. Slowly we are realizing that 
only upon the basis of a wholesome, 
vigorous physical life can a strong, ad- 
vancing civilization be built up. The 
insurance companies have contributed 
in important ways to this movement 
for health conservation. Even though 
the original motive was self-protective 
rather than altruistic, the results have 
peen of public service. 

Perhaps the most striking thing 
that the insurance movement has 
brought about is this—it has preached 
vividly and emphatically the doctrine 
of social] solidarity. Insurance cannot 
base itself solely or chiefly upon indi- 
vidual fear and self-protection. It can- 
rot be understood merely on the basis 
of regard for one’s family. It has a 
larger meaning. It insists that the 
cemmon life is a sharing of opportuni- 
ty, or responsibility, and of burdens. 
It declares that man cannot live to 
himself alone—that we are members 
one of another. It is the extension of 
this philosophy that the best interests 
cf our times demand. If we are going 
to solve the pressing problems of our 
industrial, business and social life, it 
will have to be under the guidance of 
this new philosophy of social interde- 


pendence comradeship, mutual bearing 
of burdens. 

“Those who administer our insurance 
institutions are more than men en 
gaged in private business—they are in 
a peculiar sense social servants. Upon 
the accuracy, efficiency, justice and in- 
tegrity of their business methods de- 
pends the welfare not only of policy- 
holders and those who depend on them, 
but of the whole social order. The 
time has come when men can no longer 
be satisfied with personal success— 
they must have a vision of their indi- 
vidual careers as parts in the whole 
common life. Only as they have im- 
aginations large enough to see them- 
selves in these wider relations can they 
know the true satisfactions of the use- 
ful and devoted life.” 





INSURANCE IN GREAT BRITAIN. 


(Continued from page 2.) 


as at present. Thus from all points 
of view the position and prospects of 
life assurance are unusually bright. 
The nation can each year provide in- 
creasingly large sums for assurance by 
reason of its expanding income and of 
the fact that an increasing number of 
persons can afford to insure. And life 
assurance just now is unusually attrac- 
tive in consequence of the cheapness of 
securities and of the high rates of in- 
terest at which the new premiums can 
be invested. 

“To indicate the very large number 
oi endowment assurances, or old-age 
policies, their small amount per policy, 

well as the relatively small number 

cf whole-term-of-life policies, and the 
lurge amount per policy, we give the 
following statement: 
‘Ordinary’ Business. 


Numbers of pe r 
Policy Amount Policy 

Whole term of 
| ee 1,058,365 478,434,483 452 
I'ndowment as- 
surances (a). 
fo. re 


1,841,525 313,343,663 170 
90,320 44,800,021 495 
eee 2,990,210 836,578,167 280 

(a)Payable at the end of a fixed period. 
“Here is the comparison of the num- 

ber of policies in force, the amounts in- 

sured, and the average per policy of 
the ‘ordinary’ companies: 
Ordinary Companies 





Nun \n t \ ye 
Year Po Ins Policy 
£ £ 
iS ses 2,990,210 836,578,167 283 
1903 ... 2.159.957 676,673,634 313 
, 1,235,519 490,856,082 397 
Ine or 


dec., &@ 


years 11,754,691 +345,722,085 114 
Do, per 
cent. +. 142% +70.4% 28.7% 


“The number of industrial policies 
now isued by British companies is 35,- 
000,000, a figure which shows that al- 
most the whole of the working classes 
of the country are obtaining the bene- 
its of assurance as far as their means 
allow. The immense increase since 
1893 in the number of policies issued 
by the industrial companies for sums 
of about £10 per policy is shown in 
the following statemegt: 

Industria! Companies. 


Number of Amount 4 er 

Year Policies Insured P *) 
913 =. 35,102,416 367,194,864 10.90 
1903 . 22,518,046 221,137,641 9.82 
1893 . 13,213,55¢ 126,797,704 9.61 
Increase 

20 

vears +21,888,862 +-240,397,160 +-1.39 
Do. per ° 
cent. 4+158% +189.6% +-1.45% 


Aiming for Three Millions. 


The Illinois Life is aiming for three 
millions in new business for December 
and the staff is confident of reaching 
the mark. 


NYLICS PUSHING TO THE CLOSE. 


Representatives of New York Life Must | 
Write $50,000 Minimum by Decem- 
ber 31 to Qualify. 

Every New York Life man has as his 
first goal in the business, the famous 
“Nylic,” and as the minimum require- 
ment of $50,000 must be written during 
the calendar year, all New York Life 
representatives are pushing hard to 
qualify before the end of the month. In 
calling attention to the conditions Vice- 
President Thomas A. Buckner says: 

“Nylic records, as everyone knows, 
are now figured on the calendar year, 
regardless of the date of your contract. 
Fifty thousand dollars is the minimum 
amount required to qualify in Nylic. 

“Every man who reads these lines 
and is not a member of Nylic should 
certainly secure enough business be- 
tween now and December 31 to make 
sure of having at least $50,000 of busi- 
ness—and as much more as possible— 
to his credit, written and examined 
during 1913— to be paid for early next 
year, under Nylic rules. { 

“To those who are already members 
of Nylic, a word of warning. Don’t for- 
get that it is vitally important to keep 
up your Nylic record. It is of the great- 
est importance to you to see that by 
December 31, your record of business 
secured during 1913 is such that you 
Wil] not only maintain your average of 
past years but better it, thereby in- 
creasing your Nylic monthly income 
check for future years. ‘ 

“Under Nylic rules the business to 
count for this year must be written and 
examined during 1913, and must be paid 
for in due course of business in the 
following year.” 


F. A, WALLIS TAKES THE LEAD. 


ete ae 4 
In Contest With Philadelphia Office of | 
Fidelity Mutual New York Agency 

| 








Wins Out. 

\ lively contest is on between the| 
New York and Phi lelphia agencies of 
the Fidelity Mutual Life for the largest | 

nount of new busine on the paid 
for basis to be written before the close 
of the year. Phil Iphia with the ad- 
vantage of being in tl home city of] 
the Company took the lead at first, but 
Frederick A. Wallis, manager at New 
York and his staff soon overtook Phil- 

lelphia and now has a comfortable} 
lead which it promises to maintain if 
not ineré during the month | 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a fall 3p per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 





Assets Jan. 1,1913 $61,418,397.99 
Liabilities 57,329,587.56 
Surplus 4,088,810.43 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 














UNEXCELLED IN 
Favorable Mortality 
—AND— 

Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 
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LIFE If unattached 


ass | -_ 
will be subn 


Mass. 
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Liberal Contracts to Productive Agents 


INSURANCE edlgern eons 
COMPANY, Pe be o fern | 
rn ‘ill be submitted. W. D. WYMAN, 


W.S. WELD, Superintendent of Agencies 


ind inte ‘re sted, kindly pive 
} 
a 


dress, state experi- 


sh re fer neeés,and a proposi- 
i iuthorize | territory, 


President 
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PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS 
Cc. H. ELLIS, President 
Has just completed a most successf ness yea Its first nine months’ work 
shows a phetr Menai re I sural Cc W rid eer tor ¢ r } nal ncial 
Statement as of Jar The aig eon tan Life ee Company | asa 
few openings for a1 t , energetic, Life Insurt Men of character and 
ability For further particulars address E. G. SIMMONS, Vice-President, 


-=NTRAL BUILDING, NEW ORLEANS, LA. 

















Assets over One Million. 


average One Million a month. 
We want a capable general 
Important open territory. 





The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


insurance in force over Twenty Millions of dollars. 


Business received first cight 


months, 1913, over Eight Million 


agent for vacant office. 











THE EASTERN UNDERWRITER 





December 4, 1913. 








A recent examination 


FactsShow of estates in various 


Savings an localities discioses the 
Illusion following: Nineteen 
out of every twenty 

leave less than $5,000, and $5,000 in- 


vested at 5 per cent. yields an income 
of but $250, or about $5 per week. 

About 700,000 people die in England 
every year, and over 616,000 leave noth- 
ing or practically nothing. The record 
the United States is practically the 
that of England. 

Statistics of the United States show 
that: Over 85.3 per cent of the people 
leave nothing. Over 4.3 per cent. of 
the people leave less than $1,000. Over 
i.1 per cent. of the people leave less 
than $10,000. Only 3.3 per cent. of the 


people leave over $10,000. 


Oo 


same as 


“With facts like these,” says the 
Public Savings, “‘the life insurance man 
is in a position to do his prospects a 


great service in giving them a practi- 
cal financial education. Nothing possi- 
ble has so much to do with the future 


comfort and happiness of the individ- 
ual or family as the habit of saving for 
future needs along life insurance lines. 
\f people knew the absolute need and 
felt it as the wellinformed life insur- 
ance man knows it and feels it the life 
isurance offices over the country would 
be filled to overflowing with applica- 
tions But they do not know, and the 
iatter is scarcely thought of until] it 
is brought to the'r attention by the life 


and hundreds of the 
gladly surrender and 
the wise and thrifty 


solicito 
will 


surance 
uninsured 
the ranks o 


join 
vhen the plain unvarnished facts are 
hown them and they are made to real 

the great ne essit se 

R. W. Stevens,  vice- 
Any Man president of the Illinois 
With Two Life of Chicago, to whom 
Good Legs is chiefly due the credit 
for the remarkable de- 


velopment of that Company and its effi- 
agency organization, con- 
opportunities for success in 


cient Says, 
cerning the 


the field: 


“Any man with two good legs, with 
enough brains in his head to pass as 
being intelligent, with a grain of sand 


in his gizzard, and who is enthusiastic 
and energetic, can make a good living 
elling life insurance, provided he inter- 
views each day, each week, each month 
and each year, a large number of 
people Enthusiasm and energy are 
greater prerequisites to success in life 
insurance salesmanship than knowledge 
of the technique of salesmanship, or 
the principles of insurance. 

“There are many men engaged in the 
business of Jife insurance who have the 
technical knowledge of an actuary; who 
kr so much about the theory of sell- 


ing policies that they wear diplomas, 
but whcse commissions are insufficient 
to keep pork in the barrel, or the land- 
ord from matching pennies with him- 
elf to see whether or not he is likely 
to get the rent. And on the other hand 
there are men in this business who 
have never heard of the psychology of 


salesmanship, or Louis Tonti, whose 
ability to gather in the commissions is 
little short of phenomenal 

Now, is an indisputable law 
of commerce that the wider the market 
on which any given article is offered 
for sale the greater will be the number 
of sales made, how necessary it is that 
life insurance salesman, am- 
success, should present your 
contracts each day, each week 
month and each year, to the 
greatest number of people your physical 
energies will enable you to reach. 

“To average six insurance interviews 
each day is not too much to expect of 
any man who pretends to be giving his 
time to the life insurance business, and 
if you are holding yourself out as a 
life insurance salesman and are averag- 
ing less than six insurance calls per 


since it 


you, aS a 
bitious for 
policy 
each 


HINTS TO BUSINESS GETTERS 


day, you are not only neglecting your 
opportunities but are actually doing an 
injustice to your family, as they most 
certainly have a right to expect that 
you shall devote a reasonable amount 
of time and energy each day in the in- 
terest of their welfare. 

“One hundred and fifty interviews 
each month will, on the smallest basis 
of computation, mean a cash income to 
you of not less than $150 per month, 
and if you have real selling ability that 
many interviews would mean a profit 
to you in the neighborhood of $300; and 
most certainly, there is no occupation 
open to you, which for the same num- 
ber of hours required each day, as 
would be required to interview an aver- 
age of six people on the subject of life 
insurance, that offers you the income 
that lies ready and waiting for you in 
your life insurance agency when once 
you begin to work as every man should 
and must work who achieves success in 
any calling.” 

Ed * ae 


No question is more fre- 


What quently asked by the lay- 
Is the man says “Field Notes” 
Best Plan? than “which is the best 
plan?” If the question is 


asked in the hope of obtaining inside 
information by which a purchaser can 
secure a special bargain, the answer 
should be that there is no best plan of 
life or endowment insurance. A dollar 
is worth 100 cents, while an eagle is 
worth 1,090 cents, each being the 
equivalent of its cost. If, however, the 
question does not refer to the financial 
side of the transaction, the answer will 
be that the best plan is that which best 
fits the needs of the applicant, just as 
a gold eagle might serve a purpose for 
which ten silver dollars would be use- 
less. Life insurance by level premium 
payments must be, in the nature of the 
case, a combination of insurance and 
investment. The investment or sinking 
fund side of whole life insurance can- 


not be eliminated. An Ordinary Life 
policy is whole life insurance com- 
bined with the least possible invest- 


ment element. A Single Payment life 
policy is whole life insurance with the 
largest investment factor possible to 
an insurance for the whole of life. The 


10, 15 and 20-Payment plans come in 
between. Endowments are not whole 
life insurance contracts but combina- 


tions of investments with temporary or 
term insurance. There are many per- 
sons who find in endowment policies 
just that combination of savings fund 
and insurance protection which best 
suits their purposes. Many a man says 
when he matures an endowment that 
he never missed the premium payments 
and would not have saved the principal 
but for the arrangement offered under 
this plan. On the other hand, there 
are many who need pure life insurance 
and as much of it as they can carry. 
They do not seek a method of saving. 
Such persons will naturally select the 
Ordinary Life plan if made aware of 
its peculiar advantages. It is clearly 
the duty of the agent to ascertain the 
circumstances and needs of his clients 
and to advise them accordingly. The 
record of issues during the first nine 
months of 1913 shows that by far the 
largest proportion (45 per cent.) of ap- 
plicants took Ordinary Life policies; 
30 per cent. took 20-Payment Life; and 
4.6 per cent., 20-Year Endowment. It 
is of interest to note that the percent- 
age of Ordinary Life has increased 
from 30 per cent. in 1908 to 45 per cent. 
in 1913 as indicated. 


Finds Confusion in Name. 


The directors of the Southern States 
Mutual Life, of Charleston, West Vir- 
ginia, are considering a recommenda- 
tion to the stockholders of that com- 
pany to change its name, owing to the 
fact that “Southern” is the emphatic 
word in the names of so many com- 
panies now engaged in the insurance 
business. 





The Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WIS. Chartered 158 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,229,377,814 


SATISFIED POLICYHOLDERS to the number of 13,634 applied for 
$61,353,000 of additional insurance in the Northwestern last year. 


SATISFIED AGENTS earn the largest incomes because Northwestern 


policies are easiest to sell and stay longest in force. 


Purely Mutual 


1912 Largest Year in History of Company 
It will pay you to investigate the reasons 
Write to 
H. F. NORRIS, Supt. of Agencies 


MILWAUKEE, WIS. 








Largest Dividends 
Lowest Cost 
Best Policy 


Income Insurance 
Corporation Insurance 
Partnership Insurance 











A goodly crew of money 
makers are writing 
Insurance for the . . . 


E. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable | 
Policies 


Participating and Non-Participating | 


JOHN G. HOYT 
Vice-President 

















in Texas and Arkansas. If you 
want to join them, tell us now. 
JAS. A. STEPHENSON 
PRESIDENT 
DALLAS, TEXAS 


Special Inducements for 
General Agency Contracts 

















Home Office: ST. LOUIS, MO. | 











Warm Personal Interest 


That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. Write to 


WALTER LE MAR TALBOT, Vice-President 
The Fidelity Mutual Life Insurance Company 


L. G. FOUSE, President PHILADELPHIA, PA. 





DESIRABLE OPENINGS IN GOOD TERRITORY FOR THE RIGHT MEN 





IN FACT, AS WELL AS IN NAME 


STATE MUTUAL LIFE INSURANCE COMPANY 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


thence a ahs, A. B. UTTER, Agency Manager, 


the matter up with 


Head Office 
Rome, Georgia 








. REMEMBER 


The Texas Life Insurance Company 
OF WACO, TEXAS 
Is the pioneer life insurance company of 
the Southwest 
ATTRACTIVE POLICIES and LIBERAL CONTRACT 

















A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern F enn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The 


tern Underwriter 
105 William St., New York City 
































December 4, 1913. 








_ INDUSTRIAL DEPARTMENT 





USING THE COLLECTION BOOK 


SOURCE OF ORDINARY PROSPECTS 
Fred W. Tasney, Prudential Super- 
visor, says it is a “Gold Mine” of 
New Business. 


Fred W. Tasney, supervisor for The 
Prudential, that the collection 
book of every industrial agent is a 
“Gold-Mine” of prospects for ordinary 
business and that some agents have 
come to realize this is shown in the in- 
creasing amounts of crdinary business 
being written by the industrial men. 

“If the average solicitor for other 
than an indusirial company were 
asked,” says Mr. Tasney, “what were 
the two most difficult problems to 
solve, he would promptly answer, 
curing genuine prospects and an op- 
portunity to meet them at the right 
time and place.’ It is a question 
industrial agents appreciate 


says 


‘se- 


whether 
the wonderful opportunities which they 
erjoy along these lines, and it is with 
the hope of emphasizing their advan- 
tages that this article is prepared. 


“Every industrial debit is a con- 
stantly increasing source of prospects 
for ordinary business, but it must be 
cultivated and looked after closely if 


rospects are to become applicants and 
policyholders. 

“The first great advantage the indus- 
irial agent enjoys is that his prospects, 


te a large extent, are ‘ready made.’ 
They are among those with whom he 

s in daily or at least weekly contact, 
and with whom he can arrange an in- 
terview at practically any time. 

“He has in the majority of cases the 
vmpathy and cordial support of the 
family of the prospect. He need not 
discuss the val and need of insur 
ance, his prospects are already believ- 
ers in it and carrying policies (indus 


trial). 

A Never-Failing Spring of Prospects. 
changing con 
never- 
veri- 


“Because of constantly 
ditions, the industrial debit is a 
failing spring of prospects; it isa 
table widow’s cruse. 

“The father, now paying an 
trial premium, has had his income in- 
creased and can and will take inter- 
mediate or ordinary insurance; if he 
already has such, he can be easily per 
suaded to increase the amount. 

“The son, originally insured by 
parents, with the habit formed of being 


indus- 


his 





insured, and in The Prudential, has be- 
come a wage earner and will take a 
policy to protect his parents. He is 
prepared to lay the foundation for a 


future competence in the shape of an 
endowment, or, if he is married or con- 
templates marriage, will be interested 
in protection for his wife. 

“The daughter has grown up, she has 
iaken advantage of the greater oppor- 
tunities for money-making now open to 
young women, and can be written for 
a life or an endowment policy, proteci- 
ing the rapidly aging father and mother 
or providing return to herself 
later.” 


for a 


Constant Change—Constant Increase. 


“The debit is constantly changing, as 
it is added to week by week by new in- 
dustrial policyholders and the transfer 
of old policyholders, a large number ot 
whom become at once genuine ordinary 
prospects. 

“It is a fact, so well established by 
experience as to be beyond argument, 
that ordinary business can be regularly 
and continuously obtained from every 
industrial debit. The agents who are 
taking advantage of this condition are 
adding materially to their records with 
the Company, as well as-‘swelling their 
incomes. Unfortunately, there are a 
large number of agents who are blind 
te the possibilities and fail to pluck 
the ripened fruit within easy reach, 


who fail to secure the application just 


because they do not ask! ask! ask! 
“The industrial debit only has been 
referred to thus far, but the rapidly in- 
creasing ordinary debit should not be 
overlooked, having in mind that the 
$1,060 policyholder of last month, last 


year, is the $2,000, $3,000 or $5,000 pros 
pect of to-day, who, if not written by 
The Prudential agent, will be secured 
by ‘the other fellow,’ who realizes, if 
the man on the debit does not, the op- 
portunities for obtaining increased in- 
surance, 

“Is your debit producing for you your 
ordinary allotment? If not, act now 
upon the cue given you above and be- 
gin to reap the crop which is ripe unto 
the harvest. 

“Don’t! let the ‘other 
not ‘their insurance man’ 


fellow’—and 


gather 


cation sown by you and your fellow 
Prudential agents with ‘your’ people on 
vour’ debit. 

““He wins who carefully plans his 
work and then actively works his plan.’ 
Get your full share of- ordinary busi- 
ress from your debit.” 


ABSTAINERS AND NON-ABSTAINERS 


(Continued from page 6.) 


clear in what way the 
issues have been clouded, for once this 
fact is admitted, it is immaterial for 
the purposes of determining relative 
mortality, whether we use numbers of 
lves or amounts insured. In 
ibe figures are available on 
that if Mr. Phelps finds one set con 
using, he is free to turn r 
Roth, of tell the 


Table of Expected and Actual Claims. 


asses, it 1s 


not 


any case, 


both bases, 





to the oth 


course, same tale 


addresses himselt 


ir. Phelps next 


to the tabl expected and actual 
claims and the ratios betwen the two 
sections and he says: “At first glance 
tnese figures would seem to show a 
general uniformity and both demon-- 
strate and sharply accentuate the dif- 
erence betwen the death rates of ab- 
stainers and non-abstainers.” In this 
he is certainly correct. He then pro- | 
ceeds to a consideration of the nature 
of the excess mortality of the non-ab- 
stainers, ignoring absolutely the solid 
fact that there is an excess of some 
twenty per cent. throughout the entire 
period observed. To my mind, this is 


isions of 


sufficient to discredit any conch 


Mr. Phelps as an unbiased seeker after 
knowledge. One would naturally look 
for some remarks on this very pro- 
nounced difference and some attempt 


at explanation of its constant presence, 
but Mr. Phelps considers it of more im- 
ortance to examirfe the irregularity of 
its progression and has nothing to say 
ibout the excess itself. His remarks 
on this subject, moreever, are not en- 
lightening, but only accentuate the im 
pression that he is unfamiliar with 
mortality statistics in general and 
these of the United Kingdom Temper- 
nee jn particular. 


After some observations which would 
lead one to suppose that he has not 
read the original paper of Mr. R. M. 


f 


Moore in the Journal of the 
ef Actuaries, in which these 
were first given and properly explained, 


Institute 


statistics 


Le states his opinion that the extra 
mortality should be a constant quanti 
ty. Mr. Phelps must either mean a 
constant as regards age of the insured 
cr as regards age of the company As 
regards the former, Mr. Moore showed 
in the paper above referred to that 
the difference diminished with age 


This explains, to some extent, why the 
difference between the ratio of actual 
io expected deaths in the two sections 


tends to decrease somewhat in point 
of time, since the average age of the 
insured would probably increase with 


the age of the company up to a certain 
limit. 
As regards the latter, Mr. Phelps has 


the | 
results of the seeds of insurance edu- | 





THE 


METROPOLITAN LIFE 


Insurance Company 


Inecorpe. 





ew York 


rated by the Sta 


Of the People 
The Company By the People 
For the People 


ihe Daily Average of the Company’s 
Business during 1912 was: 


*K Con 








936 per day in Number of Claims Paid 
6,7 day i N t fd 8 
and Revive 

$1,¢ S14 per aay ll N Ii r t 
issued and Revive 

$256,199.67 per day in Payment i 
Policy} rs and Addition to Ke 
serve 

$145,616.61 per in Incres of 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 








Lb. H. Ass Ss ta 


The Life Insurance Company of Virginia 
ORGANIZED 187! 
Home Office - - RICHMOND, VIRGINIA 
OLDES1 LARGESI! 
The PLONERK Southern Indust t! Life Insurance Company 


WALKER, 


STRONGEST 


Insurance Company 


Its Policies are clear and definite the provis Sa tr I a are 3 
D 1 $8,470,628.54 
s De $1, 
Surplus De ¢ 1 ] 1.478 1 
Force De rl, S53 
ts to Pol s8 rear 12,085, 1 











If you can write Ordinary and Industrial business in 
an exceptional field, under a progressive live wire 
manager, who controls five offices, all making ex- 
ceptional records, and incidentally the greenbacks, 
address (in strict confidence to you), 


Box 75, Ironton, Ohio. 
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lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; Clarence Az- 
man, Vice-President and Treasurer; G. 
A. Watson, Secretary. The address of 
the officers is the office of this news- 
paper. Telephone 2497 John. 

Subscription Price $3.00 a 
Single copies, 15 cents. 


year. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


CLASS LEGISLATION. 





Governor Glynn, of New York, is ex- 
ceedingly anxious that a workmen’s 
compensation bill be passed by the State 
legislature during the present month 
and is bending all of his energies 
toward the accomplishment of that pur- 
pose. The Governor favors a statute 
providing “that workmen in a trade 
called hazardous will receive compensa- 
tion for injuries, while employes hurt 
on a non-hazardous occupation will 
have to sue for damages.” 

Apart from the difficulty of determ- 
ining what are the “hazardous occupa- 
the general opinion obtains that 
favoring one class of 
of others, is un- 
was 


tions,” 
any legislation 
citizens at the expenss 
constitutional. This 
to fore 


question 


prominently the some years 


ago when a workmen’s compensation 
measure for New York was first talked 
of. The statement made by attorneys 
at the time was that any bill applic- 
able to a restricted class would violate 
the constitution and hence its enact- 


ment would be a waste of time and 


energy. 





FOPULAR EDUCATION MOVEMENT. 





The past year or two has witnessed 
remarkable development in life 
insurance publicity work. This work 
has been largely of an educational na- 
ture and has not been aimed directly 


some 


at business getting, although it has 
had great, if indirect, benefits in the 
matter of business. Scarcely a day 
passes but some life insurance man 
somewhere, is standing up before an 
audience speaking on life insurance. 
Courses of lectures on life insurance 


are given in a large number of schools 
and colleges and before all sorts of or- 
ganizations, such as the Young Men’s 
Christian Association. 

Life underwriters are but just be 
ginning to learn how to utilize the 
daily press in their campaign of edu- 


cation. There is much of real news 
value in connection with the daily 
routine of the business that makes 


news of a kind that the daily papers 
are keen to get and willingly. 
Life underwriters are beginning to ap- 
preciate this fact and to benefit ac- 
cordingly. 

But a great deal more might be 


use 





done along these and other lines. 
Every one is interested in life insur- 
ance and likes to hear and read about 
it, if the information is presented in 
an entertaining manner. The idea of 
lecture courses might be widened to 
a large extent. No business or pro- 
fession has more fluent and trained 
speakers than life insurance. Life in- 
surance men are accustomed to talk 
and to talk with conviction. Every 
city of any size has one or two men 


who are well qualified to give ad- 
dresses on life insurance. If these 
men would put the personal element 


behind them and speak for life insur- 
ance as an institution, if they would 
go their school authorities, local 
Young Men’s Christian Association or 
other organizations, with a proposition 
to give a course of talks on practical 
life insurance containing no element 
of advertising in it, the business could 
be raised to the highest plane in a very 
short time. Life insurance has suf- 
fered from misunderstanding and some 
misrepresentation in the past. To- 
cay no business is conducted on high- 
er standards. The publicity idea in life 
insurance now is to educate the people 
up to the standards that actually exist. 


to 


BETTER WAIT COURT’S DECISION. 





Argument to the constitutional 
right of a State to prepare rates for 
private ly owned fire insurance com- 
panies, will be heard before the United 
States Supreme Court within the next 
few days. The case is upon appeal by 
the underwriters from adverse decisions 
by the trial courts. That the Supreme 
Court will immediately give its opinion 
in the matter, is highly improbable, and 
little time may elapse before 
action taken. Meantime the 
several commonwealths that are talk- 
ing of enacting State rating laws would 
Go well to calmly wait the decision of 
our highest legal tribunal, for if it hold 
with the insurance companies that such 
statutes violate the constitution, the 
work of the energetic lawmakers will 
have been in vain. 


as 


some 


such is 


Brokers as Partners. 

Through the simple expedient of ad- 
mitting as partners brokers controlling 
and extensive accounts, Bos- 
ton agents are going through commis- 
sion regulations in fine style. It’s a 
poor agency office in the Hub now that 
boasts less than five or six partners, 
each with a profit sharing agreement 
based upon the volume of premium he 
is expected to turn over. 

The Eastern Union has been wrest- 
ling with the Boston situation for nearly 
years, but without definite result 
thus far. Its special committee met at 
Boston Tuesday. 


Gcesirable 


two 


Insurance Lecturers. 

The lecturers, who will speak before 
the Insurance Library Association, of 
Boston, aye Gayle T. Furbush, general 
agent Royal Exchange Assurance; W. 
B. Medlicott, general agent Atlas; 
Gorham Dana, manager of the Under- 
writers’ Bureau of New England; J. Al- 
bert Robinson, formerly editor of fire 
records, National Fire Prevention Asso- 
ciation; and M. F. Jones, electrical and 
chemical engineer of the New England 
Bureau of United Inspection. 


Boston 





The Continental has appointed B. D. 
Brown & Co. as agent, at Mayfield, N. Y. 








THE HUMAN SIDE OF INSURANCE 











John Kay has been elected a direc- 
tor and vice-president of the Firemen’s, 
of Newark, to succeed the late Charles 


Colyer. Mr, Kay will also continue to 
act as treasurer of the company. More 
than twenty years of his life have 
been spent in the service of the Fire- 
men’s of Newark, with which company 
he started as an office boy. He has 
had an unusual experience covering all 
ends of the business and is a highly 
capable underwriter as well as a 
shrewd financier. For years he was 
cashier of the Company and assistant 
secretary, and four years ago he was 
made treasurer. 
s 

L. A. Spaulding, superintendent of 
agents for the Mutual Benefit Life at 
Louisville, opened the course of lec- 
tures on Life Insurance before the 
Louisville Y. M, C. A. last week, and 


thereby demonstrated again that the 
business of life insurance has in its 


ranks talented, efficient and versatile 
speakers well qualified to inaugurate 
courses on life insurance in our schools 


and before civic and other organiza- 
tions, 
. * . 
Carrol E. Robb, a son of Willis O. 


Robb, the clever manager of the New 
York Fire Insurance Exchange, is 
assistant to the secretary of the Auto- 
mobile Underwriters Conference. 
s * * 

Charles A. Peabody, president of the 
Mutual Life, has been elected a direc- 
tor of the Baltimore & Ohio railroad. 





To Protect Panama _ Exposition. 





fire stations are under con- 
in the Panama-Pacific Inter- 
national . Exposition Grounds at San 
Francisco. One engine company will 
be installed as soon as apparatus is 
received. A contract has been closed 
with a fire engine company for ten 
pieces of motor-driven apparatus as 


Three 
struction 


follows: Three plain hose wagons 
equipped with turret nozzles; three 
motor pumping engines each of 700 


gallons per minute pumping capacity, 
and provided with hose bodies; one 
85-foot aerial ladder truck with a two- 
wheel tractor similar to those supplied 
to New York city; one motor service 
ladder truck; one motor chemical en- 
gine with two 80-gallon chemical 
tanks, and one motor squad wagon. 





Special Agent for Maryland. 


Secretary Henry T. Alley, of the 
Peoples National Fire, of Philadelphia, 
announces the appointment of Grant 
Stockham of Baltimore, as_ special 


agent of the Company for Maryland. 


Eugene Oberdorfer, who for many 
years has been Southeastern general 
agent of the Fidelity & Casualty Com- 
pany, with headquarters in Atlanta, is 
visiiing New York, with Mrs. Ober- 
dorfer. Mr, Oberdorfer had to make 
his own way from the time he was a 
boy in knee breeches. He triumphed 
over all obstacles, laughed at the hard 
knocks, and became one of the best 
insurance agents in the country. He 
Las a large staff, an extensive terri- 
tory, and he goes after business with 
the same enthusiasm that characteriz- 
ed his work at the start of his career. 

” a * 


Colonel Fred W. Fleming, vice-presi- 
dent of the Kansas City Life, headed 
a committee of four from the Commer- 
cial Club, which met Josephus Daniels, 
secretary of the Navy, on his recent 
visit to Kansas City. Aftera tour 
around the city in Col. Fleming’s motor 
car, the party went to the Country Club 
for luncheon. Secretary Daniels was 
the principal speaker at the annual 
banquet of the Commercial Club, of 


which Col. Fleming is one of the 
leaders. 
- a * 
Carl M. Hansen, secretary of the 
Workmen’s Compensation Service 


Bureau, has had a good deal of rough 
and ready experience in the far West, 
including that of mining engineer. He 
gradually qualified as an expert on 
safety. His insurance experience was 
with the Casualty Co. of America, the 
Maryland and Aetna. He also had 
an office of his own as a consulting 
safety expert. He probably knows as 
much about safety appliances and acci- 
dent prevention as any man in Ameri- 
ca. He now has in press a booklet 
giving standards of safety, which will 
be ready for distribution in a fortnight. 
s ¢ 

H. H. Rimington, who will handle 
the New York, Pennsylvania and New 
Jersey field for the Columbian WNa- 
tional of Detroit, will maintain head- 
quarters at Philadelphia. In the past 
he has been managing underwriter of 
the Jefferson Fire and the Western & 
Atlantic Fire. 

oe « 8 

Frank P. Leonard, former president 
of the Catholic Knights and Ladies of 
America, has,been appointed assist- 


ant secretary of the Marquette Na- 
tional Fire, now being organized in 
Chicago with $1,000,000 capital. An- 


thony Matre, the president of the Com- 
pany, was recently created a Knight 
of St. Gregory by Pope Pius X. 

e * a 


Captain Lodge Colton, for twenty 
years marine surveyor for the Insur- 
ance Company of North America, died 
recently of heart trouble. He began his 
sea career at fourteen, sailing out of 
Baltimore on a clipper for Rio de 
Janeiro. 

Wants Money for Museum. 








The fire insurance companies have 
received a lengthy letter from Lewis 
T. Bryant, Commissioner of Labor for 
tke State of New York, on the official 
paper of the Department of Labor and 
signed officially, in which he asks the 
fire insurance companies to contribute 
for a museum of safety, in the city of 
Newark, which would exhibit the 
various devices for protecting fac- 
tories against fire. The checks are to 
be sent to the commissioner personally 
for disbursement. The Commissioner 
of Labor explains to the fire insurance 
managers his view as to how advan- 
tageous such a museum would be to 
= inspectors of mre insurance compa- 
nies. 





The $350,000 line of insurance long 
carried in stock companies by the 
Swank-Hardware Company, of Johns- 
town, Pa., has been lost to the New 
England Mutuals. 
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_ FIRE INSURANCE DEPARTMENT 


$94,000,000 LINE AT STAKE 


Schedule Placed by New Brokers Under 
Binder Which is Cancelled 
in Part. 





Just now fire underwriting circles in 
and about this city are greatly exer- 
cised over the disposition of the $21,900,- 
000 schedule covering on the extensive 
properties of the Brooklyn Rapid Tran- 
sit Company, the control of which line 
is a matter of dispute between two 
leading brokerage firms. 

For ten years the business has been 
placed by Marsh and McLennan, under 
whose direction the properties 
brought to and constantly maintained 
in a standard of high fire protection; 
the obsolete large area frame car barns 
giving place to model and most modern 
steel and concrete structures, and 
equipped with every known protective 
device that engineering skill could sug- 
gest. As a result of the new arrange- 
ment the average rate upon the prop- 
erties was reduced from $1.20 to about 
34 cents, and the entire line given to 
represented companies. Previously but 
60 per cent. of insurance was carried 
here; 20 per cent. going abroad and the 
balance of value uncovered. 

Through a change in the presidency 


were 


§ the railway system the order for 
the business this year was given to 
Benedict and Benedict whuse inspect- 
ors had been studying the railway 
schedules for six months past. Both 
Marsh & McLennan and Benedict and 
Benedict coveréd on a _ binder, the 


order of the former being placed some 
weeks prior to that given by Benedict 
and Benedict. When the latter offered 
the risk the rate upon the railway 
properties’ had been very markedly ad- 
vanced, a fact that stirred up no end 
of excitement. The Exchange authori 


ties contend that the promulgation of 
the new tariff about the time the line 
changed brokers was purely a _ coin- 


cidence and such is generally believed 
tc be the case. 

How the present tangle will be un- 
raveled is a question that promises to 
furnish speculative food for the frater- 
nity for some weeks yet. 





Northern Underwriters. 





Although the Northern Underwriters 
of the Northern Assurance Company of 
London, has been formed for several 
months, no agencies have been estab 


lished for it in the East thus far. 
Should desirable field openings pre- 
sent themselves however, proper ad- 


vantage would be taken thereof. 


INNIS AS PRESIDENT. 


| 
_ 
| 





Slated to Succeed U. O. Michaels as] 
Head of Underwriters Association | 
of Middle Department. 

| 





Barly in January the annual meet- 
ing of the Underwriters Association of | 
the Middle Department will be held at | 
Philadelphia, when officers for the new 
year will be elected. 

It is a foregone conclusion that 
A. Innis the present vice-president of 
the organization will succeed U. O./| 
Michaels as president, the unwritten | 
law of the association being that the 
chief officer shall serve but one term | 
no matter how efficient his- adminis- | 
tration may have been. True Gilbert 
Russell was in for a longer period 
but this was due to his being ad- 
vanced to fill out the unexpired term of 
R. Christopher whose retirement from | 
office followed his appointment as as-! 
sistant United States manager of the | 
Caledonian; subsequently Mr. Russell 
was elected president for the full term. 

Market Value Clause, 

Action will also be taken by the 
members of the association regarding 
the resolution offered at the October 
gathering, providing that all classes of 
business may be written under the 
“market value” clause. It will be re- 
called that the organization authorized 


E. 


the insuring of whiskey and leather 
risks under such conditions at the 
most recent meeting. That an un- 


limited extension, of the privilege, such 
as is proposed, will be granted, is con- 
sidered very improbable. 





RESIGNATION WITHDRAWN. 
Prominent Agency Continues Its Mem- 
bership in the Suburban Fire 

Insurance Exchange, | 

At Tuesday's meeting of 
tive committee of the Suburban Fire 
Insurance Exchange, of New York, it 
was announced that the previously fil 
ed resignation of a prominent general 
agency had been withdrawn, a develop- 
ment it was felt, that would clarify a 
situation rapidly becoming 


the execu- 


serious, 


Sperry & Son Buy an Agency. 





The agency of Sperry & Son. Whites- 


boro, N. Y., has been purchased by the 
\rthur Post Agency, of Utica, N. Y. 
t is understood that Mr. Sperry will 


be connected with the Post Agency, and 
will look after the Whitesboro busi- 
ness. 


Transfer Buffalo Agency. 





The Buffalo, N. Y. agency of the Ur- 
ine, of Paris, has been transferred 
from August Simon to Naxsel, Dimick 
Company. ' 
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CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. That company is certain 
to be the Continental. 


Western Office 
332 South La Salle St., Chicago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, Fresident 








Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 





Western Office 
137 South La Salle St., Chieago 


Home Office 
80 Maiden Lane, New York 


HENRY EVANS, President 











FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


Backed by almost illimitable re- 
sources, the Fidelity Underwriters 
policy is the strongest fire policy 
issued today. 


Gross Combined Assets........ $42,215,116 
Policyholders’ Surplus.......... $23,589,661 


Home Office 
80 Maiden Lane, New York 


Western Office 
332 South La Salle St., Chicago 














FRED. S. JAMES 





Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
123 Witt 
NEW YORK CITY 


No 


“Two of the Oldest and Strongest Fire Insurance Companies of France’ 


GENERAL FIRE ASSURANCE COMPANY 


OF PARIS, FRANCE 


ESTABLISHED 1819 


URBAINE FIRE INSURANCE COMPANY 


OF PARIS. FRANCE 


ESTABLISHED 


1AM 


1838 


STREET 


GEo. W. BLOSSOM 
































REALTY WAR ON INSURANCE COMPANIES 
Brokers Threaten to Take Insurance Away From Companies Which 
Refuse to Loan Money Direct to Realty Owners on First Mortgages—Com- 


mittee Appointed to Gather Insurance Statistics and to Prepare Retaliatory 
Program-——Statements of Board’s President and Chairman of Committee. 


Alleging that the large fire and life n the city cf New York for invest- 
loaning "ent in mortgages of other cities. 


Threat of the Board. 


insurance companies are not 


mcney on first mortgages to owners Ol! 


“The Reai Estate Board of New York | 


real estate in New York, but prefer M j,ronoses to go into this matter thor- 
tead when th do loan money to 1 ly and to use every fair means 











‘ransact business through the guaran- lrossible to influence the large lending 

teed mortgage companies at an extra ompanies to invest their funds in the 

cost of of 1 } r cent, the leading first mortgages secured by our city | 

real eState brokers of this city are pre- property. A large percentage of prem- 

paring a campaign of retaliation. They (ums collected by the fire insurance 

Claim that billions of dollars worth of Cé anies are paid by the owners of 

insurance is placed by real estate own- real estat. This in itself is “sufficient 

ers i brokers. and that if there is not reason why fire insurance companies 

s ( F n i matter of should lend back on mortgage. So far 

loans, they will take isurance to s the real tate brokers are con- 

ipanies i avor the own- 1 tne) € as a mater of self- 

id bre kers ining me \ rotection that they will patronize only 

ss ( rhe 1 S iSse that ch companies as do lend some of 
} i i whet a e surplus on first morigage. 

took a $625, What the Realty Committee Proposes 

uN G tr rigage guaran- to do. 

it » per cent. rate. The realty boards committee has is- | 


ued the following statement regarding 


age “reforms”: 


Committee to Gather Statistics. 
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i GO DIRECT TO ASSURED. the busine in the unauthorized 
- ympanie vere written The names 
New York Insurance Department's of tl policyholders were secured by 
Campaign Against Unauthorized f ‘ew York Insurance Department 
Insurance. rough i imination of the books 
of the Delaware companies, which are 
Depart: in the hands of receivers 

t 1 4 letters to policy- The Department has also written to 
ler t \ rican Fir Home gents, who placed this insurance in- 
I Mercanti Fir of Dover isting that the full premium be re- 
0 ¢ turned to the assured The agents 
ked for the name have hastened to comply with the 

: t ish of the Department 
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FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 


Capital Stock - - ~ $1,000,000.00 
Liabilities - - - - 5,431,072.05 
Special Reserve Fund - 300,000.00 
Net Surplus ~ - . 3,135,102.52 








$9,866,174.57 


C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 


Total Assets - - 


P. L. HOADLEY, President 
C. E. SHELDON, Vice-President 


























For The Protection Of its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

Cash Capital - - 

Cash Assets - . 

Cash Surplus to Policy 

Holders . - - 1,911,592.00 
The real strength of an insurance company is in 
the conservatism of its management, and the man- 
agement of THE HANOVER is an absdlute as- 
surance of the security of its policy. 


R. EMORY WARFIELD ~ President 
JOSEPH McCORD - Vice-Pres. & Sec’y 
WILLIAM MORRISON -_ Asst. Sec’y 
JAMES W. HOWIE - - Gen. Agent 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 


ORGANIZED 1859 $1,000,000.00 


4,985,658.00 


Statement, January 1, 1913 
Cash Capital. .... $1,000,000.00 
Assets........... 7,213,762.27 
Net Surplus... .. 2,613,814.88 
Surplus for Policy 

Holders ....... 3,613,814.88 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 


HEAD OFFICE 














Cor. William & Cedar Streets 
Insurance Company, Ltd. 


THE YORKSHIRE "* or vom enécane 


Established 1824 . 
The “YORKSHIRE” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U.S. Managers ERNEST B. BOYD, Underwriting Manager 
oO. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cal. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N.C. 

SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga. 














WOOD BROTHERS 


(GEORGE E. WOOD) 


Insurance. 





100 WILLIAM STREET 
NEW YORK CITY 














Whilden & Hancock 


95 WILLIAM ST. 


NEW YORK 





General Brokerage Business 





..-All Branches... 





“PROMPT ATTENTION” 























December 4, 1913. 





ASK GHANGE IN RULE 


APPEAL MADE TO EASTERN UNION 


Rochester Agents Incensed at Frequent 
Appointments of “Branch Office” 
Managers. 


The appointment of local agents on a 
salary by insurance companies, with 
the understanding that they will rep- 
only a_ single office, has 
caused considerable excitement in 
Rochester, N. Y. Agents there insist 
that Rochester now has several agents 
of this type, representing leading com- 


resent 


panies. The other agents hold that 
this is a violation of the Eastern 


Union’s commission rule, as the agent 
draws more in salary than he would 
get through a commission basis. In 
consequence a committee has been ap- 
pointed to take the subject up with 
the Eastern Union, which will be 
asked to regulate the question of the 
salaried agent, or “branch manager.” 

The agents are also considering a 
resolution to deny board privileges to 
agents who dump out of their offices 
a number of companies in order that 
they may exclusively represent one 
company. There is considerable ob- 
jection to such a resolution, however, 
on the ground that it would be in viola- 
tion of the anti-trust act. 


$150,000 STANDARD OIL LOSS. 


New Soldering Process at Long Island 
City Plant Not a 


Success. 
The Standard Oil Company, which 
bas its own insurance fund, and does 


not insure in stock companies, had a 
$150,000 loss in its canning plant at 
Long Island City this week. The New 
York “Sun” gives the following reason 
as the cause of the fire: 

Several soldering processes are 
necessary and the heat for the sold- 
ering cans formerly was supplied 
by gasoline torches. Recently the 
company’s mechanicians conceived 
the idea of saving this gasoline by 
burning the fumes which escape 
from the refining plants near by. 
New apparatus was installed a few 


days ago and it seemed to work 
perfectly. 
At 6:45 o'clock this morning, 


however, when the machinery was 
set in motion and the new burners 
were lighted there was a terrific 
explosion on the second story. In 
ten seconds flames were spreading 
from all the windows on the sec 
ond floor and a few minutes later 
they burst through the roof. 


Chamber of Commerce Insurance Com- 
mittee. 


merce hag an insurance committee com- 
posed of some of the leading business 
men of the place. Mr. Rowe, of the 
Chamber of Commerce, was asked to 
tell something about what the commit- 
tee is doing. 

“At the present time the committee 


is inactive because we are short of 
secretaries,” he said. “We have six- 


teen or seventeen committees. But the 
fire insurance committee will soon have 
iots of news to give out. Its .work will 
be largely in the nature of fire preven- 
tion.” 

Additional insurance under a builders 
risk form is being placed upon the 
Biltmore Hotel, opposite the Grand 
Central Depot this city. The total in- 
surance to be carried upon the risk, 
it is figured, will aggregate close to 
*h,000,000. The present rate is 16 cents, 
Willcox, Peck and Hughes place the 
line. As might be inferred the Bilt- 
more, which is to be the latest word 
in hotel building, is substantially back- 
ed by George W. Vanderbilt. 
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PLEDGE BROKERS’ SIGNATURES. 
Assert All Will Sign Suburban Ex- 
change Agreement if Commissions 
Are Raised to 15 Per Cent. 


So confident are members of the Fire 
Brokers Association of New York that 
15 per cent. commission upon suburban 
business would be wholly acceptable 
to the middlemen, that the special 
committee of five, appointed at the 
most recent meeting of the organiza- 
tion is almost ready to guarantee such 
a condition. 

Th brokers’ committee asked for a 
conference upon the commission ques- 
tion with the management of the 
Suburban Fire Insurance Exchange, 
which the latter very promptly and 
cordially asserted to, agreeing to call 
the entire executive committtee  to- 
gether for such purpose at any time 
convenient for the brokers. John A. 
Eckert, chairman of the brokers’ com- 
mittee is at present at Chicago, but 
upon his return it is expected, a con- 
ference with the suburban men will be 
arranged, when the entire commission 
problem can be threshed out from its 
numerous angles. 





CITY'S RESPONSIBILITY FOR FIRE. 


Unique Threat of Long Island City 
Grand Jury Made About Un- 
safe Jail. 


Should loss of life due to fire occur 
among the more than two hundred in- 
mates of the old Queens County 
in Long Island City, Mayor Ardolph 
L. Kline is to be held “personally re- 
sponsible,” according to a presentment 
handed up to Judge Burt J. Humphrey 
in the Queens County Court by the 
Grand Jury yesterday. Thomas Napier 
is foreman ot the Grand Jury. 

The presentment says similar pre- 
sentments have told of the unsafe coii- 
dition of the old jail, but no attention 


has been paid to them by the city 
authorities. It calls attention to the 
“general unfit, unsafe and insanitary 


condition” of the jail. 


NATIONAL CLASSIFICATION. 





New York, Dee. 2, 1913. 
Editor The Eastern Underwriter: 
In the last issue of The Eastern Un- 


‘ derwriter we referred to the subject of 


~ 


National classification. During the past 
few years this has been a question up- 
permost in the minds of Insurance Com- 
missioners and underwriters. It 
nlore prominently under consideration 
now than ever before. 

At the recent meeting of Commis- 
sioners and insurance officials (Hotel 
Astor) the matter came up again and 
with stronger emphasis and renewed 
vigor. 

While it may not perhaps be possible, 
or even feasible, to establish at once a 
perfect system of National classification 
—covering the entire country—it may 
at least be reasonable and practicable 
to bring about the formulation of classi 
cation by States, which in time could 
form the basis for country-wide devel- 
opment. In September, 1912, Henry 
Evans, president of the Continental 
and the Fidelity-Phenix Insurance com- 
panies, addressed a letter to the Super- 
intendent of Insurance at Albany part 
of which referred to this subject. 

That portion of his communication 
read as follows: 

“To say that classifications have no 
value is to say that experience is worth- 
Further, if the compan- 
ies do not establish classification 
tems, the States will do it for them. 
We face a condition that we may be 
able to fight off for a time, but to which 
in the end, we must give way.” 

In the light of the growing trend of 
State officials to ascertain the real cost 
of the different grades of hazard and 
the recent pointed discussions on this 
subject, it would appear that Mr. Evans’ 
views Were correct. 

While the classification lists of com- 


1S 


sys- 


Jail | 


BEFORE THE SUPREME COURT 


KENTUCKY CASE TO BE REVIEWED 


Prominent Attorneys Will Argue on 
Behalf of the Insurance 
Companies. 

It is expected that the United States 
Supreme Court will consider the case 
cf the fire insurance 
States 
during the 
writers are 
the matter. 
The case is on appeal by 
ance interests from 
rendered by trial courts. By permis- 
sion of the court the issue raised both 
in the Kentucky and the Kansas cases 


companies versus 
and Kentucky 
week, and under- 
little excited 


the of Kansas 


present 
not a over 
the insur- 


adverse decisions 


have been joined, the primary point 
involved, ie., the constitutionalty of 
State rate-making, being the same in 
both instances. 

Thomas E. Bates, the widely known 
insurance attorney of Chicago and J. 
sohnson, the great constitutional law- 


yer of Philadelphia, will appear for the 
plaintiff insurance companies, and pre- 
sent both briefs and oral arguments. 
The matter will be threshed out before 
the full bench of the Supreme Court, 
whose decision, whatever it be, will be 
epoch making in the fire insurance 
business. 
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LEGAL NOTICE OF CANCELLATION. 


A Mere Letter Not Enough to Satisfy 
New Jersey Courts—Case 


in Point 
Just how to notify the assured that 
his policy is cancelled is interesting un- 


derwriters these days as such proceed 
ing is not so easy as it looks 

The Court of Error and Appeal of 
New Jersey has complicated matters by 
affirming the judgment obtained by Wil 
liam Fritz, against the Pennsylvania 
Fire Insurance Company) an action 
based upon an insurance policy cover 
ing a barn in Long Branch, which 
burned May 11, 1911 The question in 
volved was whether the policy had been 
cancelied or was still in force at the 
time of the fire. In the « noted th 
Pennsylvania Fire serv notik of can 
cellation through the mail. Tl sured 
received the letter and laid ! 
ice-box, forgetting to oven it until e! 
the fire The lower court ruled that 
the policy had not been properly can 
celled. The Court of Err ind A 
peals affirmed this ruling » holding 


the Company ibl« 


This decision has particularly inter 


ed one of the companies that 

large tornado business in Ohi 

country agent have been in th habit 
of issuing policie on 1 chance and 
mailing en » th a 

that 1] i 
whe! cance ( 

made 
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panies range from something like none 
to over fifteen hundred, it would no 
seem wise to rmulate, at first, clas 
sification systems of more than twenty 
five or thirty, grouping together sev 
eral classes of nearly the same or si! 
lar degrees of hazard. 

In that way it would not disturb ma 
terially many of the elaborate and cor 
plicated systems now in use | si 
companies, and at the same time, fu 
nish information to Insurance Depart 
ments upon which to work out more 
enlarged schedules. 

It would seem that about every de 
partment of mercantile and financial 
business endeavors to ascertain by 
nnited data and experience, th: s 
price except that of fire insuranc: 

Is it not time thaf something of that 
nature should be done—or at least com 
iaenced—by so great and important a 
iactor in our daily, industrial, manufac- 
turing and financial life as fire insur 
unce? oe 2 


An attempt to organize a fire insur- 
ance company to write the business of 
Christian Scientists is being made. 
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BROKERS’ ACTIVITIES | 





A $200,000 SPRINKLER LOSS. 


Nothing Could Save Leather Plant of 
Levor & Co. in Glovers- 
ville, N. Y. 
Adjusters believe that the loss of the 
Levor & Co.’s leather plant in Glovers- 





ville, N. Y., will foot up close to $2U0,- 
000. An interesting fact about this loss 
is that it was fully equipped with 
sprinklers. Despite this the loss was 
total. 

The insurance was handled by E. E. 
Hall & Co. Miller & Maitbie are ad- 
justing for the assured. 

* . . 
Brokers Lose License. 
State Superintendent of Insurance 


Emmet has revoked the license of au- 
thority heretofore issued to Isaac Halb- 


finger, No. 176 East 101st street, and 
Herman A. Dartsch, No. 80 Maiden 
Lane, New York. 


* * 


No Time For Inspection. 

The situation in Texas is disturbing 
the serenity of brokers who have large 
risks in that State. Owners of prop- 
erties have made improvements to get 


a reduction in their rates, and when 
application for re-rating is made to the 


Texas bureau the owners assured are 
met with the statement that there is 
no money available to send inspectors 
to the risks, and this despite the fact 
that it has cost the companies about 
$100,000 to meet the changed rating 
situation in that State. It seems too 
that promises made under the Roulet 
regime are not being carried out by the 
present raters. 
* € 

Complex Rating in Adjoining States. 

Alphonse Franconi, insurance man- 
ager of the American Cotton Oil Co., 
is back in New York from a visit made 
to plants of the Company in the South- 
west and South. He said to The East- 
ern Underwriter: 

“On account of the various contra- 
dictory insurance laws it becomes more 
and more difficult for the assured hav- 
ing interest in different States to recon- 


cile the methods of rating. Each rat- 
ing bureau, actuarial bureau or what- 


it is known by, differs great- 
for the same hazard. 
What is needed is some universal sys- 
tem of rating, which will enable the as- 
sured, having risks in adjoining States, 


ever hame 
iy in charges made 


for instance, to appreciate that his 
risks are being rated intelligently and 
equitably.” 


- * - 
Builders “Taking a Chance.” 
Brokers say that there are a number 
of new buildings in this city which are 


THE diemuinieinainsts 


UNDERWRITER 








They refer to 
who has not 


carrying no insurance. 
cases where the builder, 


yet turned the structure over to the 
owner, is “taking a chance.” 
Business on the street is dull, and 


most of the brokers are complaining. 
oS 
Forty-seven Years a Broker. 
H., Mosenthal of H. Mosenthal & Son, 


¥5 William street, has been an insur- 


ance broker in this city for forty-seven 
years. He still comes to his office every 
day. 


* * x 


The Morgenthau Insurance. 

The Morgenthau real estate interests, 
among the largest in the city, place 
their insurance through three New York 
brokers. One of these, M. Morgenthau, 
is a nephew of Henry Morgenthau, who 
is Minister to Turkey, representing this 
Government. 

* * 
There Are Already 7,000 Brokers Here. 

There is considerable complaint 
among real estate men to the effect 
that insurance brokers who rent offices 
in their buildings cannot get brokers’ 
licenses, because of the charge that 
they are really employes of the real 
estate concerns, and that such appoint- 


ments would encourage rebating. 
ao * * 
Dual Income. 
One of the leading brokers in New 


York is being seriously criticised by the 
fire compaies because of a campaign he 
has undertaken induce the assured 
to carry their own insurance. Although 
this man places hundreds of thousands 
of dollars insurance annually he plays 
both ends against the middie by collect- 
ing retainers from the assured for ad- 
vice in enabling them to cut down in- 
surance. s 


Lo 


Big miei Fires: 
The burning of Thompson’s Specialty 


House, Binghamton, N. Y., has called 
attention to dangers of fires in big 


stores. This fire originated in the base- 
ment in a pile of packing material near 
the furnace. Other Eastern big store 
fires this year have been the following: 

Modern Notion House, Wilmington, 
Del.; Howard R. Wave Corporation, 
New Rochelle, N. Y.; B. H. Green’s de- 
partment store, Liberty, N. Y.; Peoples 
Store, Scranton, Pa.; Kraus’ depart- 
ment store, Erie, Pa.; Mrs. Jennie Zam- 
bone, Vineland, N. J.; John Sobkowski, 
Dunkirk, N. Y.; John J. Diskon’s de- 
partment store, Paterson, N. J.; Simon’s 
store, Atlantic, Pa.; L. Dimond Sons’ 
Co. department store, Providence, R. I.; 
A. H. Pickering & Son, Canersville, Pa.; 
Stafford & Trainor, Wilkes-Barre, Pa.; 
Hackett-Carhart & Co., New York city; 
Cowperthwait & Van Horn Co., New- 
ark; D. Goldstein & Son, Uniontown, 
Pa.; F. W. Woolworth, Syracuse, N. Y.; 
Baltimore Shoe House, Baltimore, Md. 
The Eastern Underwriter is indebted to 
‘Safety Engineering” for the above list. 
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HARD AFTER SURPLUS LINERS| 


TWO OFFICES PAY; ONE DOESN’T. 





Cumberland Shirt Co.’s Experience With 
Unlicensed Insurance Companies 
Broker Pinkney Arrested, 


The experiences of the Cumberland 
Shirt Manufacturing Co., of No. 26 
Franklin street, New York, in collect- 
ing and trying to collect money from 
three companies not licensed to do busi- 
ness in New York or Pennsylvania, but 
which had lines on the plant of the 
company at Ashland, Pa., which burned 
January 22, 1913, are interesting. The 
shirt company -has plants in various 
parts of New Jersey and Pennsylvania. 
The Ashland plant had $64,000 insur- 
ance and the loss was $59,000. The 
stock companies paid up, but three “sur 
plus line” concerns, the National 
ueneral Insurance Company, Ltd., Lon. 


don; the Rymoski Insurance Company, 
Ltd., Rymoski, Canada; and the Prop- 
erty Insurance Co., Ltd., London, did 


not. 
Canada Company Pays, 

Morrison & Schiff, counsel for 
Cumberland Shirt Co., then started oui 
to collect the insurance. They sued the 
Canada company wicse loss apportion- 
ment was $2,304, which they collected. 

Next they brought suit against the 
National General and served attachment 


on New York agents, seeking to collect 
$11,500. Through their attorney, 
William B. Ellison, the agents said that 


While they had some money belonging 
to the National Gengral it was subject 
to deduction for return premiums. A 
judgment against the National General 
was entered. The news of this judg- 
ment was cabled to London and the 
claim was paid on October 25. 

Property Company Case in Court. 

The United States representative of 
the Property Insurance Co. was Allan 
McCrea, of Chicago. Morrison & Schiff 
had an attachment entered against the 
company. McCrea declared that there 
was no property of the Company in his 
possession. Morrison & Schiff then 
commenced an action against the Pink- 
ney Co., believing them to be New York 
agents for the Property. 

Charles M, Pinkney’s answer was that 
he had no money belonging to the 
Property. He was served with a no- 
tice to appear for examination before 
Justice Greenbaum, of the Supreme 
Court. He did not show up and then 
Morrison & Schiff tried to have him 
punished for contempt of court. He 
had gone outside of the jurisdiction of 
the court, however. 

Pinkney Arrested. 

In the meantime, Pinkney was indict- 
ed on a charge of grand larceny, grow- 
, ing out of a claim filed by Abraham 
| Wallace, an Alaska hotel proprietor, 
and he was arrested a few days ago in 
San Antonio, Tex. The specific charge 
is the appropriation to his own pur- 
poses of $750, which was sent to him 
by the Property Insurance Company on 
February 26 last to pay the Wallace 
claim. 

When 
Shirt 
Pro 


the Cumberland 
Manufacturing Co. against the 
perty Insurance Company appeared 
before Justice Greenbaum, of the Su- 
preme Court, S. J. Rosenbloom, an 
| attorney, put in a formal answer, alleg- 
ing a false statement of property value 
in the claim of He wanted to 
examine the plaintiff on many items, 
and Justice Greenbaum put the case on 
the general calendar. 
Statement by W. B. Ellison. 

W. B. Ellison, counsel for one of the 

leading agents on the street, said to The 


the case of 


loss. 


Eastern Underwriter: 
“The first that I knew of the claim 
on this Ashland loss was after Morri- 


son & Schiff had issued an attachment 
and the sheriff had served copy there- 
of on Hall & Henshaw, of this city. On 


| inquiry I found that Hall & Henshaw 


| had not issued the policy in question, 








the | 





“The ini Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARKE, President 
Vice-Presidents, 


Henry E, REES A. N. WILLIAMS 
Secretary, 
E. J. SLOAN 


Assistant Secretaries, 
E. 8. ALLEN GUY E. BEARDSLEY 
RALPH 4y IVES 
W. F. WHITTELSEY. 


Jn., Marine Secretary 





UEEN 


NEw YORK. 











BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 


UNITED STATES BRANCH 


January 1, 1915 
$1,746,624.71 
701,543.82 


NS Sh 5 Wik eiccccicnccss 


HON. GEO. A. COX, President 
W. R. BROGK, Vice-President 


W. B. MEIKLE, Gen, Manager 


but that another agency in New York 
city had. From this it is perfectly 
clear that Hall & Henshaw had nothing 
whatever to do with the risk or the 
loss. 

“However, I advised them as agents 
of the company to accept service of the 
summons and complaint in the action 
brought by Morrison & Schiff and to in- 
struct me to appear for the Company 
so that those attorneys would not be 
put to the trouble and expense of pur- 
suing their remedies in England. 

“The National General, I believe, got 
into difficulties, and its liabilities were 
assumed by some financial concern in 
London, and, as soon as matters could 
be arranged, this loss and others were 
paid.” 


Suburban Exchange Next. 

Following the supplemental report on 
the Underwriters Association of New 
York State, Samuel Deutschberger of 
the New York Insurance Department, 
will begin his investigation of the 
Suburban Fire Insurance Exchange. 
After this the Buffalo Board of Fire Un- 
derwriters will be gone over. The 
report on the New York Fire Insurance 
Exchange has already been made 
public. 
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TALK OF CHANGING RAMSEY ACT 


DISCOURAGING NEW JERSEY NEWS 


Counsel for Legislative Insurance Com- 
mittee Criticises Anti-Discrim- 
ination Rating Law. 

Published reports that the insurance 
commitee of the New Jersey legislature 
is considering repealing or amending 
the Ramsey Act, making rate discrim- 
ination illegal, has upset insurance com- 
panies. Following the passage of this 
act the office of the New Jersey Rating 
Expert was established, with Atlee 
Brown in charge. The office re-rate 
New Jersey risks and the service 
sold to the insurance companies. This 
re-rating is done at a heavy expense, 
and agents are still in something of 
a flurry because of the changes in 
rates, installation of the new system and 
general changes in conditions. Now 
that they have learned how to inter- 
pret the new rules and have become 
reconciled to the new status of affairs, 
comes the report that the Ramsey Act 
may be modified or repealed. This 
would put conditions in chaotic shape 
again. 
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Where Opposition Centers. 

The chairman of the insurance com- 
mittee is Thomas F. Martin. The 
counsel is Emil Walscheid. Other 
committeemen are Assemblymen Brack- 
en, of Essex County; Lyons, of Morris, 
and Kates, of Camden. 

Martin and Walscheid seem to be the 
leaders in the movement for a change, 
Senator Ramsey, who introduced the 
bill, will fight the proposed amendment 
or appeal. In speaking on the opposi- 
tion to the present bill the Newark 
“News” says: 

While Mr. Martin and Mr. Wals- 
cheid acknowledge there has been a 
reduction of insurance rates in 
some cases, they also assert there 
has been an increase in other ways 
made under the guise of “equaliz- 
ing” the rates. Moreover, they 
assert that all the companies of 
the State now are in a “combine,” 
charging rates which have been 
fixed by W. Atlee Brown, of 
Newark. There has also been form- 


ed what Mr. Walscheid called the 
New Jersey Actuarial Bureau, 
whose headquarters are in New 


York city. This is said to be com- 
posed of representatives of compa- 
nies doing business in New Jersey, 
and that bureau practically fixes 
the rates. 

Companies can fix their rates at 
figures above the “general sched- 
ule basis,” and most of them are 


said to be above it. Provision is 
made in the law for an appeal to 
the banking and insurance com- 


missioner for reductions of rates, 

but it is said the reductions per- 

missible to the commissioner can- 

not go below the basis schedule of 

a company. 

Would Give Commissioner Wider 
Powers. 

It is declared by Mr. Walscheid 
that this provision should not ex- 
ist because the commissioner, after 
an examination, might find that the 


rates which should be charged 
ought to be less than the “general 
basis schedule,” but he is power- 


less under the law to give the pub- 
lic the benefit of such a reduction 
as he might consider equitable. 
This condition has led members 
of the committee to consider the 
value of recommending a change 
which would permit the commis- 
sioner after investigation as to the 
justness of rates, to order reduc- 
tions below the “general basis 
schedules” where he finds such a 
reduction reasonable. The investi- 





CONFLICT OVER CLAUSES | 


TRENTON LOSS FINALLY SETTLED 


Question of Application of 90 Per Cent. 
Co-insurance and 15 Per Cent. 
Limitation Provisions, 





| 

The insurance companies have | 
finally paid the loss of the New Jersey | 
China Pottery Co., Trenton, over which 
there was a controversy regarding the | 
co-insurance clause. The fire was on 
July 12, 1913. The assured had a total 
insurance of $81,250, covering general 
form, with a 90 per cent. reduced rate 
clause. The value of all the property 
Was determined at $121,264; and the 
loss fixed at $28,259. 

One clause in the policies provided 
that not more than 15 per cent. of the 
total insurance under the form should 
cover on moulds, models, patterns, ete. 
The policy also had a 90 per cent. co- 
insurance clause. The adjuster for 
the assured, Charles Selvage Co., in- 
sisted that these clauses were in con- 
flict, and that the 90 per cent. co-in- 
surance clause did not apply to moulds 
drawings, models, and patterns. In 
making this claim, he stated: 

“It being the intention of the form 





to have the 90 per cent. co-insurance 
clause apply, then the 15 per cent. 
limitation obligation could not be en- 
forced, as the insurance companies 
cannot insist that the assured must 
carry 90 per cent. insurance of that 
item on which such form has placed a 
specific sum. The assured paid for 
$81,250 insurance with a proviso that | 
if it so elected it could have 15 per | 
cent. thereof apply to moulds. The | 


loss on said $81,250 of insurance is 
$28,259. The assured claims the rights 
of its prerogative: 15 per cent. the 
total insurance first pays the on 
moulds (without co-insurance) and 
the sum remaining pays on 
buildiag and machinery co-in- 
surance). 

At first the companies were disin- 
clined to pay what was demanded on 
the records, but finally did so | 

= —_ | 
| 


Investigate Forked River Fire. | 


of 
loss 
the loss 
(with 





ones 

Convinced that the $50,000 fire in| 
Forked River, N. J., which destroyed | 
the Lafayette Hotel and two residences, 
was of incendiary origin, the authori- 
ties have started an investigation, State | 
Detective W. C. Shafto has been assign- | 
ed to the case. Several of the towns- | 
people are doing private detective work | 
in the hope of leading to the ap 
hension of the culprit and of securing a 
$1,000 reward offered by Solomon | 
Michelsohn, of Belmar, the hotel pro- 
prietor. 


re. 


Gov. Fielder Non-Commital. 

Governor-Elect Fielder was seen by a 
representative of The Eastern Under- 
writer at his office in Jersey City on 
Tuesday of this week and asked if he 
cared to make any statement regard- 
ing his attitude toward the present 
Jersey rating law. He said: 

“A legislative insurance committee is 
to make a report on the operation of 
this law, and I do not care to forestal 
that report by saying anything for or 
against the law at this time.” 


Lid Off of Jersey City. 
Since the New York. Fire Insurance 
Exchange withdrew its jurisdiction 


from Hudson County, New Jersey (with 
the exception of commission regula- 
tion), companies have been free with 
their agency appointments, and a num- 
ber of multiple agencies have resulted. 
One company, for instance, appointed 
in one week eight agencies in Jersey 
City. 








gators believe he should have this 
power if his powers of supervision 
are to be of any benefit to the 
public, 
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LIABILITIES 
Capital Stock...... 2.2.0.0... 0.22.25 cee cesses -$2,000,000.00 
Reserve for Re-Insurance............ 7,862,926.70 
Reserve for Outstanding Losses........_. 586,296.03 
Special Reserve for Contingent Liabilities 300,000.00 
All Other Liabilities............. 336,245.44 


3,897,204.74 


$14,982.672.91 
G. H. TRYON, Secretary 


Net Surplus......... NWA OTA Sos 


Total Assets. 
JAMES NICHOLS, President 


Assistant Secretaries 
, AYTON S. T. MAXWELL C. 8. LANGDON 


SURPLUS TO POLICYHOLDERS $5,897,204.74 


Fr. D 








Authorized Capital $500,000 


Brtrnit National Hire 
Iusuranuce Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 


FIRE ASSOCIATION PHILADELPHIA 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $9,091,141 
IRWIN, President T. H, CONDERMAN, Vice-President 
M. G. GARRIGUES, Sec. and Treas 
R. N. KEL! Y, Jr Asst. Sec. and 


ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
EST/ BLISHED 1857 


STATEMENT JANUARY I, 1913 








E. C 





Treas 








REG oho teaver ocabaewecesuna passin $882,862.76 
SD Sew etncuedesesewew swkdaex 362,931.19 
ES oa n.cuieh' 6 4060060 00Ck peda dadeddoben es 519,931.57 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 








WM. G. WHILDEN, President GEO. E. LYON, Secretary 


New Jersey Fire Ins. Co. 
NEWARK, N. J. 
Paid In Cash Capital ; 


Being Increased to . ‘ 
Net Surplus Over . , ‘ 


$ 900,000.00 
1,000,000.00 
500,000.00 





Fire, Tornado, Lightning & Automobile Insurance 
AGENTS WANTED 








NEW JERSEY APOINTMENTS. A.; eorge M. Davison, Sea Bright: 
—— John F. Kelly, J Jersey City; Louis 

Aachen & Munich; John T. Kelly A. Thievi Stirling. Insurance Co. 
Orange. Aetna; Thomas J. Carroll, State of Pa.; William J. Woodhead 
Thomas W. Coyle, Higson & Son Jr Montclair. National Union; Cauld- 
, ; oan ; vell Fraser, Cresskill:; Ada M. Wil- 

Homer S. Magliey, Joss ph &S. Norton, irt, New Brunswick Norwich Union: 
Charles G. Rennar, Fred L. Roy, Harry Lillian Maxwell, Englewood: James E. 
Shick, Jersey City. Agricultural; Voorhees, Matawan. New Hampshire; 
Matthew F, Reardon, Palisades Park. Samuel R Donald, Bloomingdale; 
Automobile; William N. Heard, Spring- James E. Voorhees, Matawan. North 
field; David H. Howie, East Orange; British & Mercantile; George H. Frew: 
George W. Phillips, Newark; Jonathon George F. Hyett, Jersey City Pennsy!- 
H, P. Stevens, Newark Concordia; vania; John M. Parker, South Amboy. 
Feist & Feist, Newark; Clarence S. Phoenix; T. C. Provost, Jr., Caldwell. 
Scull, Ocean City; Arthur J. Shadek, Pittsburgh; Maurice F. Sturtevant, 
Jersey City; Harry F. Stanton, Ocean Woodlynne Providence-Washington; 





City. Fidelity-Phenix; Geoerge W. Ad- John Steneck & Sons, Hoboken. Spring- 
dis, Beverly; Francis & jorden, field, F. & M.; James J. Coyle, Jersey 
Bradley Beach and Englishtown. Fire City. Sun; Hans Nielson, Ms 

Association; Louis A. Thievon, Stirling. United Firemen’s: John J. Holz ; 
First National Fire; Morris l.. Caplan, Bayonne; John Peacock, Burlington: 
Vineland. German: Benjamin W Arthur C. Swinton, Somerville. West- 
Cogswell, Woodlynne. Germania; R. O. chester; William Stauss, West Haddon, 


Walling, Keyport. Insurance Co. of N. Heights. 
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Extract from an_ interesting 


Board of Fire Underwriters. 
bones Society. 





FIRE INSURANCE ADJUSTMENTS 
By A. E. CLOUGH. 

paper 

Mr. Clough, who is secretary of the Loss Committee of the New York 

The cccasion was the dinner of the Bare- 


read on Tuesday night by 








If the so-called “Iron Safe Clause” 


were incorporated in all policies cover- 


ing property for ile or in process of 


manufacture it would, in my opinion 


remove a large portion of the too com- 











mon friction in the course of adjust- 
ments and reduce the moral hazard 
claims to a minimum by making the 
presentation of a fraudulent claim too 
fangerou 

The failure to make conclusive proof 
as to the value of stocks is responsible 
for a very large part of the long 
drawn out and more or less acrimonious 

nd unsatisfactory adjustments both to 

and the companies. In- 

panies hav no desire to 

heir clients in the adjust- 

ment of their loss: It is the business 

of th insurance companies ‘to pay 

lesses; this is the reason for their ex- 

ind tl more they can do to 

plea heir honest claimants within 

I limit of the liability assumed by 

ieir policies, the more successful 
hey ill ‘be. 

Pay for Expense of Removal. 

Let me call attention to the im- 
portant fact that the policy provides 
plainly, though by implication, that if 
the property insured is so endangered 
by fire as to require removal to a plac 
of safety, it is the business of the in 

red t no it if possibl While 
the policy i ilent on the t J 
believe it is the practice of tl ading 
companir to pay for the expense of 

moval B conditions that 
oO t $s < e of I 
on " ert e- 
V ! \ portio 
it tl ) 1 
lI 0 io i n 
é This e t] 1 five days 
) ew nsuran¢ 
0 he ) d Sy 
Al t t] lut the insured t 
! T er fr furth 
t i parat t] dan 
1 ou 1 personal prop 
j best possible ord 
( l ntor of he 
cost 8) 
nt clain 
} 1 t I t ty] of 
thereb 
) protect 
} dan 
Delay in Loss Notifications. 
anil Kvent #1 
on 
H f ljuster 
1 par } been 
( ter a 
| ! ha been 
+} + dirt 
+} t fir part 
nt t ‘ Ho common 
k of interest 
T { ble 
j 1 dan ) r 
u } b t ( had he 
te I f pr d 
t policy n reply, 
I ioned ! condi- 
- % that } had 
ight te proper until 
i It had had a 
+ r. h } r h 
ca t ] hit to 
nothi ’ y 
1 
) 
] | hould 
to rights and 
p to pi rve value and 


rything 


to the public ad- 


justers, who perhaps he knows noth- 
ing of, has never seen before and 


whose remuneration depends upon his 


contract percentage of the amount of 
money the insured collects from the 
company and who, from this stana 


point, prefers to have the loss as large 
as possible. The insured’s duty after 
a fire with reference to his goods is 
what his best judgment would lead him 
to do to preserve all the value possible 
had he no insurance, except that he 
should not dispose of any of the goods 
or debris, for the company is entitled 
to an examination of all that remains. 
Average Clause a Misnomer. 

The average clause is often blamed 

for trouble in an adjustment when the 





real source is non-concurrent policy 
forms. The chief guide post to a 
frictionless adjustment of a fire loss 
reads: 

“Have all your policies worded ex- 
actly alike with a form describing the 
property well thought out and_ so 
plainly expressed that there can be no 
disagreement as to its intention after 


2 fire has occurred.” 


I do not regard the name “average 
clause” as being a happy choice for 
the clause in general use here. 


In my opinion, a better designation 


ould have been “liability limitation 
clause,” for its whole intent is to limit 
| liability of the company, in ac- 
rdance with a definitely stated prin- 
iple, to no greater proportion of the 
loss than the sum insured (insurance) 


ears to 80 per cent. of the actual cash 
value of the property insured at the 
time the fire occurs. This is not a 
‘co-insurance” clause; it places no duty 
n nor requires any obligation of the 
whers of the property insured, neither 
oes it penalize him in any sense; it 
erely states the basis on which the 


mpany assumes its liability. 
Fire insurance is not a 
omething which cannot be 


mystery, 
understood 


y the “plain people” and a scheme 
ely for the fattening of the stock 
holders; it is not a “get rich quick” 
cheme for the initiated few. It has 
thing to conceal and can as readily 


be understood by the business man as 








his own business, if you will only give 
to it the attention its importance to 
him warrants if he has a fire. 
How many men would put a mor 
p deed or note for $1,000 in their 
ifes without looking at it and how 
many do daily file away insurance pol- 
icie which in case of fire should be 
vorth many thousands of dollars to 
them, without taking the trouble to 
look at more than the entries on their 
ling back 

Attitude of the Adjuster. 

ses should be adjusted from the 
a tandpoint as that of any good 
citizen and honest man endeavoring to 
carry out hi business engagements, 


bearing in mind his rights and also his 





responsibilities, remembering that his 
intent will be judged more by his ac- 
tions than by his words. 

Honest claimants are entitled to the 
most courteous treatment even if their 
claims are exaggerated. They should 
! argued with and shown their er- 
rors and mistaken judgment as to 
heir loss 

If the adjuster can impress a claim- 
int with the belief that the adjuster 

well informed, fairminded and _ sin- 
cerely desirious of arriving at a settle- 
vent which will as fully as possible 
discharge the whole obligation of the 
ompany to the insured, he can insist 
pon the company’ rights, limit the 

ttlement to the liability contracted 
or under the policy and retain the 


respect and confidence of the claimant 





Prominent Non-Union Company 
desires Agencies in New Jersey and 
New York suburban territory. 

Address X. Y. Z., 


Eastern Underwriter Office. 








BEGINS LOSS CLASSIFICATION. 


New York Board of Fire Underwriters 
Prints Blanks for Companies 
to Fill Out. 

The New York Board of Fire Under- 
writers is busy at work buying cab- 
inets, and preparing an index system 
for the collection of loss statistics, as 
was provided for at the last meeting 
of the board. The work will be tabu- 
lated under the direction of A. E. 
Clough, secretary of the Board’s Loss 
Committee. Two forms of blanks will 
be sent to the companies. One before 
the adjustment; the other after. The 
questions to ‘be answered for the 
Board’s archives follow: 

Doubiful and contested claims in 
pense. No.——— 

The New York Board of Fire Under- 
writers: Name of Assured (in full) 

—Location, Street and No. 
Office of policy issue—————Co.’s claim 


SUS- 


No.————_Date of fire—————At A. 
M. or P, M.—- Cause of fire— 
Place of origin Assured (owner 
or tenant?) Nature of risk 
sroker——————Adjuster for assured 
—Adjuster for companies—— - 


Detail the 


any peculiar feature of 
claim. 
The New York Board of Fire Under- 
writers: Name of ‘Assured (in full) 


-Location, ‘Street and No. 
Office of policy issue —-—Co.’s claim 
No. Date of fire— At A. 
M. or P, M. Cause of fire 


Place of origin Assured( owier 
or tenant?) Nature of risk 
Construction Sprinklered 
or unsprinklered sroker 
Adjuster for assured Adjuster 


for companies. 


ASSURED’S CLAIM 


Sound Value Loss 


this Space 


Building 


= Improvements 


ite 


= Fixtures 


Stock 


Machinery 


Do not wr 


Patterns 


Household goods 
Kents or 
leasehold interest 
Profits o1 
Commission 


Use & occupancy 


and make a good friend for his 
pany. 

I have known of many permanent 
friendships which have grown out of 
an acquaintance begun in a loss ad- 
justment which at some of its stages 
was strenuously argued, but both men 


being impressed with the sincerity 


com- 


and -honesty of purpose, each of the 
other, ultimately found a common 
cround, probably having been  con- 


vinced that allowances should be made 
beyond the figures they at first be- 
lieved to be correct; and each came to 
respect and like the other. 


There is absolutely no foundation 


Arrest Gloversville Agent. 

On complaint of the New York In- 
surance Department Miner J, Owen, of 
Gloversville, N. Y., has been arrested 
on the charge of selling twenty fire in- 
surance policies issued by the Equitable 
vire Insurance Company, of Wilming- 
ton, Del., to Gloversville residents. 
This Company started in October, 1912, 
and quit in April, 1913. Federal 
agents say that its records are gone. 





Southern Reporting Change. 
Beginning with January 1, 1914, the 
agents of the Security of New Haven 
in Mississippi, Louisiana and Arkansas, 
will report direct to the Home Office. 
H, B. Griffin, special agent, will have 
field supervision over these States, with 
headquarters at Natchez, Miss. T. A. 
Manning, general agent, at Dallas, Tex. 
will continue as general agent of the 

Security for Texas and Oklahoma. 


The Macaroni Loss on Long Island. 

An inquiry is being made 
origin of the fire of the 
Macaroni Co. on Long Island. The loss 
is about $150,000. Two workmen at the 
plant, who were injured in the fire, are 
now in the hospital, and the adjusters 
are waiting until they can talk to these 
men and throw more light on the origin 
of the blaze. 


into the 
Atlantic 


Fire Fed on Sawdust. 


It is thought that the Lignum Chemi 


cal Co.’s loss at Greenpoint, L. I., will 
be about $70,000. Sawdust, chemically 
treated, fed the flames so fast thai 


there was a total loss. 


ADJUSTED 
TOTAL 
INSURANCHI 


sound Value | Loss 
| | 


for the statement sometimes 
that insurance companies get out of 
paying all the losses they can, the in- 
ference being that they get out of them 
honestly if possible, but get out any- 
way. if they are allowed to, than it 
would be to say that the dry goods, 
drug or grocery trades are dishonest 
and only give honest measures and 
weights when the inspector from the 
Bureau of Weights and Measures is 
in sight. Such statements come from 
uninformed, prejudiced or, perhaps, be 
cause the persons making them have 
been caught in the act of trying to 
collect more than was honestly due. 


made 
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~ CASUALTY 





PROCEEDINGS OF THE CHICAGO CONFERENCE 


(Continued from page 1.) 


tion of expenses in the casualty insur- 
ance business, Superintendent Emmet, 
chairman of the meeting, appointed a 
committee of fifteen to bring in a re- 
port reflecting the agreed sentiment of 
companies, brokers and agents, There 
were five company officials, five brok- 
ers and five agents on the committee 
The committee of fifteen held an all 
night session and the report it made is 
printed in the box at the opening of 
this despatch. 

As soon as the report was read Super- 
intendent Emmet said he was willing to 
accept it on behalf of the people of 
New York. Cheers greeted this con- 
clusion. General Agent Alexander, of 
Chicago, on behalf of the Agents’ Asso- 
ciation, moved a vote of thanks to 
Mr. ‘Emmet. 

Those Present. 

A list of the company officials pres- 
ent at this important conference, fol- 
lows: 

H, G. B. Alexander, president Con- 
tinental Casualty; J. C. Adderly, gen- 
eral manager Millers’ Mutual Casualty; 
Frank S. Batterson, agency superin- 
tendent, London & Lancashire; Thomas 
Bloomfield, general manager, Pruden- 
tial Casualty; C. H, Boyer, manager 
casualty department, National Life, U. 
S$. A.; Chas. I. Brooks, vice-president, 
Southwestern Surety; William EBro- 
smith, general counsel, Travelers; L. 
F. Butler, vice-president, Travelers’; 
V. C. Cliff, president, Federal Casualty; 
A. W. Collins, assistant general mana- 
ger, Zurich; W. G. Curtis, president, 
National Casualty; Wm. E. P. Duvall, 
assistant secretary, Fidelity & Deposit; 
Tl. J. Falvey, president, Massachusetts 
Bonding; Louis H. Fibel, president, 
Great Eastern Casualty; C. J. Fletcher, 
comptroller, Massachusetts Bonding; 
B. D. Flynn, secretary, Travelers’; A. 
Kk. Forrest, vice-president, North Ameri- 
can Accident; R. R. Gilkey, secretary, 
Surety Assurance of America, New 
York; Isaac Miller Hamilton, president, 
Federal Life; J. S. Heaton, secretary, 
Standard Accident; Robert J. Hillas, 
president, Fidelity & Casualty; C. H. 
Holland, general manager, Royal In- 
cemnity; A. J. Hopkins, president, Illi- 
Surety; E. O. Howell, liability 
manager, General Accident; J. H. 
Huckleberry, vice-president, Southern 


nois 


Surety; Oscar Ising, general manager, 
Ocean. 
A. F. Knapp, vice-president United 


States Fidelity & Guaranty; Frank FE. 
Law, vice-president Fidelity & Casualty; 


I’, W. Lawson, general manager Lon- 
don Guarantee & Accident; Edson 8S. 


Lott, president United States Casualty; 
Corwin McDowell, president New Eng- 
land Casualty; Leonard G. MeNeil, presi- 


dent Massachusetts Accident; William 
.. Moore, president New Amsterdam 
Casualty; Harry C. Mitchell, manager 


Commercial Casualty; John J. Murray, 
general superintendent Employers’ Lia- 
bility; J. Arthur Nelson, vice-president 
New Amsterdam; C. A. Palmer, presi- 
dent Inter-State Fire; J B. Pitcher, 
president United States Health & Acci- 


dent; W. C. Potter, secretary Preferred 
Accident; KE, R. Randall, assistant 
secretary Union Casualty; A. Duncan 


Reid, general manager Globe Indemnity; 
R. Perry Shorts, vice-president United 
States Health & Accident; John M. 
Smith, secretary Frankfort General; 
John T. Stone, president Maryland Cas- 
ualty Company; B. J. Taussig, presi- 
dent Equitable Surety Company; J. D. 
Thom, general superintendent Stand- 
and Accident; EK. M. Treat, president 
American Credit Indemnity; Henry C. 
Wilcox, vice-president American Surety; 


William S$. Wilson, special agent 
Fidelity & Deposit; A. M. Johnson, 
president National Life U. S. A.; 
James V. Barry, assistant secretary 


Metropolitan Life; O. B. Ryon, general 
counsel National Board of Fire Unde: 
writers; R. R. Gilkey, secretary Surety 
Assotiation of America; R. H. Towner, 
manager ‘Towner Rating Bureau. 
Attitude of Commissioners. 
Commissioners and their representa 
tives were present from Colorado, Con- 
necticut, Illinois, Indiana, lowa, Kansas, 


Kentucky, Massachusetts, Michigan, 
Minnesota, Missouri, Nebraska, New 


York, ‘North Dakota, Oklahoma, Pennsyl. 
vania, Utah, Vermont, Virginia, West 
Virginia, and Wisconsin. 

The National Association of Casualty 
and Surety Agents, National Association 
of Insurance Agents, New York Brok- 
er’s Association and other agents’ bodies 
had representatives present.. 

Two features stood out prominently 
at this meeting between representatives 
of the National Association of Casu- 
alty and Surety Agents, companies’ 
officers and insurance comissioners 
held at the La Salle Hotel, this city 
yesterday and to-day of this week. 

First.—State insurance department 
heads are not going to surrender what 
they believe to be their right to regu- 
late the acquisition cost of the casu- 
alty insurance business. When it was 
proposed to appoint a committee of 
agents, brokers, company officers and 
insurance commissioners to consider 
the question discussed at the confer- 
ence in a more concrete form, Chair- 
man Emmet, while not opposing the 
idea, made it plain that the conclu 
sions, or recommendations of such 
committee could not be binding on any- 
body. “We (meaning the commission- 
ers) cannot shirk our responsibility” 
he said. “The work of the committee 
is advisory and not compulsory.” 


Second.—Even were Mr. Emmet in- 
clined to withdraw his ruling, many 
of the companies would stick to the 
schedule of commissions named there- 
in. This was made plain in no un- 
certain terms during the discussion 
which took place. An ever increasing 


ratio makes retrenchment neces- 


for company managers. 


loss 
sary 
Emmet’s Preliminary Talk. 


After the meeting had been called 
to order Superintendent Emmet, of N« 
York, was made presiding officer. He 
declared that the chief value ! 


of the 
conference would be in the fact 


that 
discussion was frank and free. Inform- 
at talks had led him to the conclusion 
that there not much difference of 
opinion as to the need of doing som« 
thing regarding the expense of the 
casualty business. It is often neces 
sary for legislators to pass laws from 
the best information obtainable and 
then to modify same to suit new con 
ditions which develop. If unanimity of 
opinion were sought before passing 
laws nothing would be accomplishea. 
The acquisition expense order of the 
New York department was made 
in good faith and Mr. Emmet said he 
was in Chicago to learn rather than to 
teach. What he desired was a perma 
nent benefit. He declared that his rul- 
ing had brought into being the 
ualty agents’ association which 
hoped would be a permanent body. 


is 


Cas 


he 


Agents Have First Hearing. 

The agents were heard first, and 
Wade Fetzer, president of the National 
Association of Casualty and Suret) 
Agents, read an interesting paper that 
the agents had prepared at an executive 
meeting on Sunday. 


Mr. Fetzer began by outlining th: 
situation in regard to workmen's com 
pensation and employers’ liability. Hk 


said that a majority of the insurance: 
commissioners and of the people are 
inalterably opposed to State Insurance, 
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ASSETS 


September 30th, 1913 


$11,783,194.94 


New York Surety Office New 


2 Kector Street 
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a uniform basis for the determination 

of reserves.” 

Lott Not Responsible for First Emmet 
Ruling. 

Following a paper read by Thos. F. 
Daly of Denver, dealing with reserves 
and the construction of premium rates. 
Edson S. Lott, president of the United 
States Casualty Co., kept the assem- 
blage alternating between an uproar 
and a jollification by his remarks. 
“Is he joking, or in earnest’? one was 


heard to remark. 
Mr. Lott said that it appeared to 
him the agents were willing to con- 


cede everything—so long as they have 
everything their own way; that they 
were willing to accept 17% per cent. 
or 20 per cent. on employers liability 
and workmen’s compensation—only in 
compensation States. To which there 
were cries of “No, No.” 

Mr. Lott ventured to remark that 
the agents present did not seem, judg- 
ing by appearances, at all impoverish- 
ed. “Why don’t you put on your old 
clothes,” he said. 

He denied being responsible for the 


action of Superintendent Emmet, not- 
withstanding expressions and insinua- 
tions to the contrary, and also re- 


lieved himself of any responsibility in 
talking for any competitor. Neverthe- 


less he hailed with joy the action of 
insurance commissioners in taking a 
step toward limitation of expenses. 


“It’s what we have been attempting 
tor years,” he said, “but have not had 
the nerve nor unanimity to carry out.” 


In fact he had his doubts as to 
whether the cut had gone far enough 
or not; believed there should be a 
“stop off” all along the line—home 
office as well as field. 

“If the action of Superintenden 
Emmet has done nothing else,” said 
Mr. Lott, “it has done one thing that 


has justified the action, namely brought 
into being the National Association of 
Casualty and Surety Agents.” 

He pointed out that 
weapon companies would 
defeat bad legislation, and 
enactment of good laws. 
mean the issuance of 
the rendering better service to the 
public than could be possible under 
any State insurance scheme. 

He commended the agents for the 
business-like manner in which they 
had gone about their affair, stating 
that had company managers done like- 
wise, there would have been no reason 
for the meeting now in session. This 
he said was quite contrary to the way 


with this 
be able to 
secure the 
This would 
better policies, 


of 


executive officers do. “We don’t trust 
each other; therefore why should the 
public trust us?” 

Mr. Lott caused laughter when he 
said company officers, “with tears in 
their voices, if not in their eyes” 
would try to get together in confer- 
ences or bureaus only to have them 


broken by appeals from field men for 
larger commissions or lower rates. 

He said he noticed the agents brief 
asked for “profit-sharing” contracts; 
hoped they had some who would 
be able to designate what “profits’ 
are as there was no at the home 
office able to do so 

A. Duncan Reid, of the Globe In 
demnity called Mr. Lott’s attention to 
the 25 per cent. paid during the “wide 


one 


one 


open” period in New Jersey 

Mr. Fetzer took occasion to refer to 
commissions paid by two companies 
not members of the Conference 

Deputy Commissioner Hoey of New 
York stated that little consideration 
seemed to be given to the question 
of company solvency—a paramount 


feature in his opinion. “If a company 
pays 1714 per cent. in compensation 
States and 35 or 40 per cent. in other 
States, how is it going to be possible 
the 


to maintain the solvency of com- 
panies.” 

N. E. Turgeon of Buffalo stated that 
if there was any one who ought to 
know what a fair rate of commission 
for New York should be,-it is Mr. Em 
met and believed he voiced the senti- 


which he replied: 


ment of New York agents in saying | 
that they are willing to abide by any | 
commission schedule he may decide as 
being fair to ail concerned. 

3rooks, Southwestern of Denniston, | 
asked Daly of Denver who pays ex- | 
penses of special agents and other 
traveling expenses in Colorado, to 
“I do as far as 
my company is concerned. 

Reid on Agents’ Association. 

When A. Duncan Reid was called 
upon, Mr. Lott said “You look as pros: | 
perous as an agent, Duncan.” 

Mr. Reid strongly commended th» | 
formation of the Agents Association 
and urged that it be supplemented by 
the organization of local bodies. | 

He said companies did not seem able 
o regulate themselves, and hence he 
welcomed regulation by the _ State. 
This, he said, seemed to be the only 
way in which all might be placed on 
an equal basis. As things now ar:, 
said Mr. Reid, there is discrimination 
in favor of the “big agent and the 
big broker.” The probability of 
“extras” is always pre-eminent. 

While favoring “total limitation 
cost,” Mr. Reid called the attention 
of the commissioners present to* what 
he looks upon as a serious menace 
and disturbing elemem, namel y,| 
“Special Rates.” This he contends 
has caused more trouble than anything 
else. “It means preference for the 
fellow who thinks he owns the busi- 
ness, which is not right.” 

Julian Lucas, Jr., of New York 
stated that the Brokers Association of 
New York would endorse the sugges- 
tions contained in the agents brief 

J. H. Tohm, general superintendent 
of the Standard Accident, stated that! 
in order to secure residence liability 
business it was necessary to pay 
practically all of the premium the first 
year. 

As to limitation, he believed it 
should be general and not applicabl= 


to any special class—“it should be 
from end to end.” 
Should the old plan of Mr. Emmet 


be adopted he said it would be neces- 
sary for his company to discontinue 
present branch office system. He 
justified expenses incident to inspec- 
tions, contending they are most profit- 
able to the companies. 

Presidents Hillas and Stone Talk. 

President Hillas, of the Fidelity & 
Casualty stated that his company was 
willing to concede a commission rate 
of 20 per cent. on several of the 
minor liability lives, but that he 
would have something further to say 
later. 

President 


its 


Stone of the Maryland 
Casualty was given hearty applause. 
Said he hardly expected it as he had 
been asked if he had on “armor plate.” 
Quoted from Job: “The sons of God 
assembled before the great white throne 
and Satan came with them.” 

Hie said he had been accused of 
‘pulling the string which made Em- 
met jump.” Said that he put the Em- 


met schedule into effect considerable 
time before Mr. Emmet announced his 


ruling, or that he knew he contem- 
plated such a step; that an analysis of 
a period of years up to 1913 during 
which $230,000,000 in premiums were 
collected on liability insurance showed 
a profit of only one per cent. had been 
realized; that during the first ten 
months of 1913, companies had under- 
taken an expenditure of over 100 per 
cent. of the premium in losses experi- 
enced in some States, and hence from 
business necessity it was imperative 
that rates be increased. This resulted 
in a popular outcry, naturally the as- 
sured being much opposed to an 
increase in rates as the agent could 
possibly be in reduced commissions. 


as 


Unless some recognition were given 
this outery, Mr. Stone predicted that 
State insurance was inevitable. The 
logic of the situation, he said, calls 
for a decrease of acquisition cost. 
“Penular outcry must be heeded or 


business will be overwhelmed.” 


the 
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Prudential Sasualty Su. 


HOME OFFICE 
INDIANAPOLIS 








Strictly a Casualty Company 








EMPLOYERS LIABILITY - - 
WORKMEN’S COLLECTIVE 


LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - 

PUBLIC - - 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 


COLLISION 
TEAMS - - - ELEVATOR 
WORKMEN’S COMPENSATION 
COMMERCIAL 
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CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

.Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Mr. Stone said that increased pre- 
miums due to increased hazards had 
made it so that the agent was not re- 
ceiving less dollars. (His statement 
being challenged by a voice in the 
eudience, he appealed to the records.) 

Mr. Stone then took up some of the 
classes of liability insurance which 
bad been characterized as profitable. 

Physicians liability. Owing to the 
activity of the shyster lawyer, this 
class of business had become more haz- 
ardous to the companies. He cited a 
State where his company had 30 cases 


gainst physicians as compared with 
ne a year ago, not one of which 
charges could in his opinion be sus- 
tained. Yet it is mecessary for the 
to undertake a defense. He 


ympany 

o said that it is impossible to settle 
same basis as a year ago. 
has,” he said “been a notable 
increase in the number of suits filed 
and in the average amount paid.” 
Education as to the compensation idea, 
and what it means, has had its effect 
in suits filed. 

As to “Limitation by Territory,” ad- 
vocated by Mr. Daly and others, Mr. 
Stone said, that a week at an execu- 
tive’s desk would convince one that 
every agent, no matter where located, 
will say: “But my territory is different.” 
He believes that sufficient benefits ex- 
ist in all sections to even up conditions 
and does not think discrimination is 
practicable. 

President 


on the 
There 


Hillas, of the Fidelity & 
Casualty, called attention to the fact 
that whereas casualty insurance com- 
panies are confronted with the neces- 
sity for paying deferred losses this 
year, and next year, there has also 
been added the additional burden of 
the “quicker payments” resulting from 
the compensation lines, the latter being 


combined during 1913 and also 1914 
with deferred claims still to be taken 
care of. 


Coupled with this condition a 15 per 
cent. profit has disappeared from the 
accident business. No company is now 
showing a substantial margin in this 
one time highly profitable branch, due 
to the automobile hazard. He cited the 
experience of his company in the pay- 
ment of $124,000 this year in disability 
and death claims. 

In addition to these facts he called 
attention to a decline in his company’s 


securities (and he said there were none 
better) during the past three years 
and ten months of $999,000. 

He urged the agents to be more mod- 
erate in dealing with the companies, 
expressing the conviction that execu- 
tives had no desire whatsoever to in- 
jure the agents. 

Commissioner Epsteen of Colorado 
again referred to his statistical com- 
pilation to ask Mr. Hillas how his com- 
pany could pay a 20 per cent. dividend 
last year which is 80 per cent. on the 
‘riginal capital. 

M. Hillas replied tnat nis company 
never paid a dividend to stockholders 
in excess of one-half of the investment 
ress for 37 years and had over $9,000,- 
‘00 premium income, the record was 
earnings, and that considering the fact 
that his company had been in busi- 
not one worthy of criticism. 


METROPOLITAN MANAGER. 


London Guarantee Selects John A. 
Kelly Company to Represent its 


Accident Branch Locally, 


underwriting circles were 


Local 
greatly interested in the announce- 
ment that the John A. Kelly Com- 


pany had been appointed metropolitan 
department managers of the personal 
accident and health branch of the Lon- 
don Guarantee and Accident Company, 
as of January 1, 1914. 

The London Guarantee and Accident 
is a well established and highly reput- 
able corporation, and should greatly in- 
crease the volume of its local premiums 
by virtue of the new agency connec- 
tion. 


WILL HAVE OFFICE OF ITS OWN. 





General Accident to Open Metropolitan 
Department on First of 
the Year. 

When its present agency arrangement 
shall have expired on January 1, the 
General Accident Fire & Life, of Scot- 
land, will establish an office of its own 
for controlling New York city business. 
The several branches will be handled 
by the following named: J. L. Maut- 
ner, in charge of liability; W. M. Pietz, 
personal accident and health, and R. A. 
Bliss, burglary. 
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SPECIAL TALKS WITH LOCAL AGENTS 





John Patterson, Super- 
intendent of the Indus- 
trial Department of the 
Standard Accident Co. 
of Detroit, says: 


Looking for 
“A Cinch” 


“Now and then you see a fellow look-* 


ing for what he calls a cinch, meaning 
a job with short hours, easy werk and 
big pay. That chap is doomed to dis- 
appointment. Somewhere there may be 
such a job but he will find so many 
who can fill the requirements just as 
well as he can that it would be only 
a source of worry. 

“The follow who has the real cinch is 
the man holding a hard job better than 
anyone has been able to do it before 
him. Not only does he feel secure in 
his position, but he enjoys a sense of 
satisfaction which comes from his reali- 
zation of superiority. 

“The creative instinct is the strong: 
est force in the nature of man- 
kind; that irrepressible something 
which urges us to plan, to build, to pro- 


gress, Through it we reach our highest 
state of development, but when ig- 
nored the current carries us back 


toward the beginning. This is an age 
of achievement. Men amass immense 
fortunes and still continue to drive 
themselves toward the accomplishment 
of further tasks, not through a desire 
for greater wealth but for the same ex- 
hilaration we all experience in the ex- 
ploration of our unknown possibilities.” 

x * a 

Experience, particular- 

Experience’ ly our own, is of value 

of Value—if to us, just in propor- 

We Make It So tion to the intelligence 

with which we under- 
stand its teachings and give heed to 
them. To some men, experience con- 
veys nothing, apparently for they plod 
blindly and stupidly, along the path 
of least resistance, and then won- 
der why they are not making progress 
in their particular line of work. 

The application of one’s experience is 
thus pointed out by the Agents’ Record 
of the United States H. & A. Insurance 
Co.: “Experience is a great thing. 
Practically everything you do gives 
sou more of it. It is a possession 
which is continually growing. Each 
Cay you possess more of it. You can’t 
think, you can’t act, you can’t even live 
without increasing your supply. The 
older a man grows the more he owns 
of it and every old man is fabulously 
rich in experience if nothing else. 

“Business experience is much like all 


cther kinds of experience in that it 
frows and accumulates from day to 
day. It’s value, however, depends en- 


tirely upon whether or not its posses- 
sion increases the  business-getting 
ability of its possessor. Some of our 
cistrict managers hold themselves out 
as old experienced insurance men, and, 
as such, the possessors of all the knowl- 
edge obtainable about the _ business. 
Reveling in their rich possessions of 
experience, they sit around their of- 
fices about seven hours a day, dilly- 
Gallying with office details, dispensing 
doubtful wisdom to loafing sub-agents 
who foolishly take time to listen to 
them, gossiping about this matter and 
that, bragging about the wonderful re- 


sults they accomplished when they 
used to solicit business personally, 
wondering how the company could 


have lived without them, and manufac 
turing new excuses to give the Agency 
Department for their failure to get 
more new business at the present time. 

“To such men experience is a liabili- 
ty rather than an asset. They would 
be better off without it. Instead of us- 
ing their experience of yesterday as an 
asset for getting more business to-day, 
they are using it as an excuse for loaf- 
ing around and making themselves a 
burden instead of a benefit to the com- 
pany. They are “hangers on,” para- 
sites and useless dead timber. Some 
day they will wake up to the fact that 


the company values their experience ot 
the past only in such degree as it in-| 
creases their ability to get more new 
business to-day. 

“If experience is worth anything to 
an insurance maa surely its value lies 
solely in the fact that it increases his 
business getting ability. Of what value 
to an insurance company are experi- 
enced District Managers who write lit- 
tle or no business? Of what use is 
tueir experience either to them or to} 
the company? } 

“Some of our old experienced men |! 
are now devoting most of their time to 
Office detail work, when, as a matter of 
fact, such work could be done satisfac- 
torily by ten dollar-a-week clerks. The 
company values an agent by the 
amount of business he is producing to- 
day—not by the amount he produced 
five or ten years ago. 

“Yes, experience is a great thing—if 
it is used to advantage.” 

x *x * 
“Before you make an ap- 
proach, put yourself in your 
prospect’s place. Try to 
imagine how he feels, what 
he is thinking, what he 
needs. Talk your proposition over with 
him before hand. Don’t say one word 
that will make him jump off the track. 
And when you have landed him in your 
mind, march i and land the business. 

“Don’t fly off the handle because your 
client-to-be does. Be patient, even sym- 
pathetic. The most important thing in 
the whole day’s work is to get his view- 
point, to understand what feature of 
your proposition or your talk jars on 
him. Knowing this, you can wipe it 
out and often get the business on the 
strength of his reaction. 

“You must expect men to be skep- 
tical, prejudiced, reluctant, indifferent 
to what you offer them. If they were 
not so, there would be no job for you 
as an agent. 

“Obstacles were made to determine 
the market value of success. Remem- 
ber that when the tide is*lowest it is 
just upon the point of turning. Many 
an agent gives up the battle just as his, 
prospect is trying to discover how to | 
give him the business yet save his face | 
Don’t ever be a bore, but learn how to} 
hang on, | 

“Many a bond is lost because the | 
agent did not get at the real objection | 
in his prospect’s mind. Don’t use up 
your energy, therefore, overcoming a 
‘straw’ objection set up for you to shoot , 
at. Use strategy to find the real 
cbstacle—then demolish it. Don’t un- 
derstudy the machine that turns out 
form letters by the hour. 

“Personality is the strongest single 
force in soliciting. But the solicitor who 
depends upon it alone, can’t compete 
with the agent who backs up his mag- 
netism by demonstrating the advantag- 
es of his proposition. Even the cobbler 
has hitched his wax-ends to an electric 
motor. Or else moved into a side street 
shop.” 


Study 
Your 
Prospect 


Will Write Auto Insurance Only. 


The automobile business of the Globe 
Fire Insurance Company. San Antonio, 
Tex., has grown to such proportions 
that the directors at their last meet- 
ing voted to discontinue the writing of 
all other classes in order that their en- 
tire time might be given to the auto- 
mobile business. Since that time, re- 
insurance of these classes which has | 
been discontinued has been effected as 
of November 15 in the Occidental Fire | 
Insurance Company. The same agency | 
plant as heretofore will be continued | 
for the automobile business by the | 
Globe, and will be used by the Occi-| 
dental for writing all classes. 


William B, Stuyvesant, a New York | 
insurance adjuster, who traced his an- 
cestry back to Governor Peter Stuyves- 
ant, died recently. | 











Georgia Life Insurance Company 
MACON, GEORGIA 


W. E. SMALL President 


A STRONG CASUALTY COMPANY Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance: 
ACCIDENT PLATE GLASS HEALTH LIABILITY 
AUTOMOBILE BURGLARY ELEVATOR TEAMS 


Agents Wanted in Undeveloped Territory 


Apply PETER EPES, Agency Manager, Home Office 
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Preloved 


of few Vort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 
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The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT 
HEALTH, FIDELITY 
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partment of North Carolina revises the 
list of insurance companies authorized 


AND BURGLARY INSURANCE 
United States Branch 


Each sixty days the Insurance Des 
. 


transact business" within the State SAMUEL APPLETOK, United States Manager 
and the information is easily available Employers’ Liability Building 
for property-owners, who are warnet 33 Broad Street, Boston, Mass. 
against dealing with unlawful institu- 
tions. ACENTS WANTED 





DR. BACON SAUNDERS, President C. D. HILL, V.-P. and Genl. Mgr. 


Capital 
$300,000 


Surplus 
$300 000 





a 


General Offices: FORT WORTH, TEXAS 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PL. E GLASS 
Pensonar accipenr POLICIES 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 


‘we 











THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
CH ICAG Oo Resident Manager 
— 55 JOHN STREET 
F. W. LAWSON New York 
General Manager 
Liability, Accident, 


Burglary, Boiler and PPLE Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Elmer A. Lord & Co. 
145 Milk St., Boston 
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is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 
ance, and Weekly Indemity for loss of time. 








| For Agencies Address 


| The Columbian National Life Insurance Company 
| BOSTON, MASS. 


ARTHUR E. CHILDS, President | 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 
| 

















Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 


—— menses 7 
| The Best Company To Work For Is One Which ||: 





The Fidelity and Casualty Company of New York 
92 Liberty Street, New York, N. Y. 


dose, ae OE ee ee $10,824,349.81 
Se epee Cee 7,903,328.86 
I ok oe 5 kee aceu se 1,000,000.00 
Surplus over all Liabilities... .. 1,921,020.95 
Losses paid to June 30,1913 .... 42,907,985.38 


THIS COMPANY ISSUES CONTRACTS AS FOLLOWS: 
Fidelity Bands; Surety Bonds; Accident, Health and Disability Insurance; Burglary, Larceny, 
and Theft Insurance; Plate Glass ance; Liability Insurance —Employers’, Public, Teams 
(Personal Injury and Property Damage), Automobile (Personal Injury, Property Damage and 
Collision), Physicians’, Druggists’, Owners’ Landlords’, Elevator, Workmen’s Compensation— 
Steam-Boiler Insurance; Fly-Wheel Insurance. 














Workmen’s Compensation 
Industrial Insurance | 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 








Me Have Found the Ideal 


YOU SHOULD SEE A SAMPLE 


Our 20 Pay Life 


Just at this time there are several 





Special Cash Payment Policy 





good openings in Pennsylvania 


Write For Direct Agency Agreement 


Security Life Insurance Company 


of America 


W. O. JOHNSON, President - The Rookery, Chicago 








A Distributed Influence 


The FIRST NATIONAL FIRE INSURANCE 
COMPANY OF WASHINGTON, D. C., is literally “in 
the hands of its friends.” These friends are more than 
2,000 in number, residing in each of the 48 States. 
This army of friends is made up of the Company’s 
stockholders—substantial business men who have sub- 
scribed to the FIRST NATIONAL’S two millions of 
capital and surplus. Many of them are also loyal 
buyers of the Company’s policies. 








If the First National is not among the Companies 
you represent, both you and we should know why. 
This can be easily determined by correspondence. 


Write us 


First NATIONAL FIRE 
INSURANCE COMPANY 


OF THE UNITED STATES 
WASHINGTON, D. C. 


Home Office 











VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


— FO R-— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


**Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 5010 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 
























